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SUICIDE RECORD FOR 1924 


Rates Vary Only Slightly in Recent Years—San Diego, Cal., 
Highest 


By FrepericK L. HorrMan, LL.D., 
Consulting Statistician, Prudential Insurance Company of America 


MRKGINCE May, 1893, when I published my first 
article and 
Modern Civilization,” in the “Arena,” I have 
tried to keep the subject of suicides annually 
before the public if but for the purpose of 
emphasizing an evil of considerable extent 
which strikes deeply into the foundations of 
what we are pleased to call a civilized life. No matter what we 
may think about the question, suicide always implies a disas- 
trous failure to adapt the human individual successfully to his 
complex environment. The crest of the suicide rate in this 
country was reached in 1908, when the rate for American cities 
reached 21.5 per 100,000 of population. It declined slightly 
after that, but during recent years the rate has been about what 
it is at the present time or a little over 15 per 100,000. The 
lowest rate was reached in 1920 when it fell to 12.3. 


on suicides under “Suicides 





It seems 
to admit of no serious controversy that, to a measurable degree, 
the suicide rate is affected by business conditions and that it is 
arough indication of our national prosperity, although countless 
other influences and conditions determine its rise and fall. 
Suicides, like murder cases, are becoming more involved and 
often difficult of precise determination. Sucides occur in which 
the evidence is so completely confused that there remains no 


| alternative but to place them among the so-called “accidents” 


which may successfully hide the fact of suicide or murder, as 


| the case may be. 


& 
4 


Tn the registration area suicides have decreased from a rate 


of 15.4 per 100,000 in 1910 to 11.4 in 1920. There are few sui- 
cides under 15 years of age, numbering 24 between 5 and 14 
years in 1920 and 30 in 1910. At ages 15 to 44 the rate was 
11.9 in 1920 against 16.4 in 1910. The rate is higher for males 
than for females, or respectively for 1920 it was 16.3 at all ages 
for men and 6.3 at all ages for women. These rates, however, 
apply only in the registration States of 1910. If the rate is 
broken up for 1920 it appears that suicides by poison for both 
sexes were at the rate of 1.7 per 100,000; suicides by asphyxia 
at rate of 1.3; by strangling 1.2; by drowning 0.8 and by fire- 
arms 3.6. Fire-arms, in other words, in suicides furnish the 
same easy means of life destruction as is the case in murders. 
All the arguments which are advanced against the unrestricted 
sale of fire-arms, especially through mail-order houses, apply 
to suicides as well as murders. with 
the psychology of suggestion cannot but feel a sense of guilt 
on the part of those who leave fire-arms in the home to be used 
as opportunity may suggest. In a recent case in a suburban town 
near Boston a girl of fifteen killed herself with her father’s re- 
volver. There was no need of the weapon being in the home 
at all, any more than there is for most of the fire-arms in the 
possession of others than officers of the law. 


Those who are familiar 


Table 1 will show the suicides in 100 American cities between 
1900 and 1924, except for the last four years for which the rec- 
ord at the present time is not quite as complete. It is shown 
that the rate increased rapidly from 15.4 in 1900 to 21.5 in 1908 
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TABLE I—SUICIDES IN AMERICAN CITIES, 1900-1924 


Rate per 
100,000 
No. of Popula- 
Cities Population Suicides tion 

100 16,822,918 2,590 15.4 
100 17,378,867 2,703 15.6 
100 17,934,812 2,988 16.7 
100 18,490,757 3,335 18.0 
100 19,045,700 3,560 18.7 
100 19,602,647 3,560 18.2 
100 20,158,392 3,394 16.8 
100 20,714,536 3,886 18.8 
100 21,270,481 4,564 21.5 
100 21,826,426 4,447 20.4 
100 22,383,297 4,377 19.6 
100 22,904,660 4,674 20.4 
100 23,417,106 4,554 19.4 
100 23,948,530 4,710 19.7 
100 24,471,925 5,106 20.9 
100 24,994,329 5,209 20.8 
100 25,516,735 4,592 18.0 
100 26,039,139 4,358 16.7 
100 26,561,545 3,870 14.6 
100 27,083,949 3,875 14.3 
100 27,605,966 3,399 12.3 

95 27,677,955 4,332 15.7 

80 24,766,413 3,772 15.2 

80 25,210,996 3,827 15.2 

80 28,151,402 4,305 15.3 





and after that decreased slowly to 20.8 in 1915 and since then 
the rate has gradually fallen to a minimum of 12.3 during 1919, 
rising since then and slightly falling during recent years until 
at the present time it is 15.3. Since the suicide rate of cities is 
higher than for rural areas, it is probably safe to assume that 
the total number of known suicides in this country at the present 
time is between 12,000 and 15,000, but most of the suicides are 
of the age period 15 to 45, at which life potentially has its 
highest economic value. 

Table 2 gives the details of population and suicides for the 
year 1924 for 80 cities. It emphasizes the excessive rate of 
certain cities, particularly as has been the case in former years 
of San Diego, California, which leads all cities with a rate of 
45.2 per 100,000. This is followed by San Francisco with a 
rate of 37.8; of Los Angeles with a rate of 32.8 and of Oakland, 
California, with a rate of 29.9. Among other Pacific Coast 
cities with a high rate is Seattle, Washington, or 28.0, while the 
rate for Spokane, Washington, is 22.8. Pacific Coast cities for 
many years have shown a decidedly higher rate than cities of 
the Middle West, the South or the Atlantic Seaboard. 

Cities with low rates of suicide during the year 1924 were 
Elizabeth with rate of 4.7; for Bayonne, N. J., 4.6 and Newton, 
Mass., 6.1. There were apparently no deaths from suicide in 
Petersburg, Va. Among the largest cities of the country, the 
Borough of Manhattan has a rate of 15.6; the Borough of 
Brooklyn of 10.8; the city of Chicago of 15.3; the city of 
Philadelphia of 15.2, and the city of Washington, D. C., of 
17.3. For Boston, Mass., the rate was 13.9, while for Balti- 
more, Md., it was 11.8 and for New Orleans 13.9. 

Table 3 shows the comparative suicide statistics for 80 cities 
for 1923 and 1924. According to the table there was an increase 
in the ratio of 71 of the cities, while the average decline for all 
the cities was equivalent to 0.5 per 100,000. The question is 
often asked in connection with suicide statistics as to how the 
United States compares with foreign countries. It is difficult 
to secure statistics corresponding precisely to the present in- 
vestigation without a very considerable delay which the facts in 
the case would hardly justify. In some of the tables following, 
however, I give such statistics as are conveniently available for 
certain foreign countries as a matter of interest. Table 4 will 
show the suicide statistics of the United Kingdom, Holland and 
certain Scandinavian countries; unfortunately, in many cases, 
the returns are not further down to date than 1919. In 1920 
the U. S. Census gave the suicide rate for the registration States 


as 10.3 for the purpose of comparison. The table indicates 
about the same rate for England and Wales but a lower tate | 


for Scotland and a very much lowey rate for Ireland. Oy, | 


American rate is also somewhat higher than the rate for Ho. 
land but probably somewhat less than for Sweden, but highey 
than the rate for Norway. Table 5 gives certain statistics fo; 
Australia, New Zealand, and South Africa. For Australia ang 
New Zealand the rates are higher than for this country, but fo 
South Africa they are considerably below ours. Table 6 give 
the corresponding statistics for France, Paris, Brussels, Italy 
and Spain. The rates are decidedly higher for France and prob. 
ably for all Belgium, while they are considerably lower fo 
Italy and Spain. 

Table 7 gives the rate for certain German cities which are 
considerably in excess of the average for this country but cop. 
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forming more or less to the high rates for our cities on the 
Pacific Coast. Table 8 gives the corresponding data for three 
Canadian provinces and Newfoundland. The suicide rates of 
British Columbia conform more or less to the suicide rate for 
our Pacific Coast, while those of Ontario are lower than thos 
for Quebec and Newfoundland. Finally, there is included an 
analysis of the age distribution of 48,440 suicides in the United 
States registration area during the period 1916-1920 given in 
table 9g. 

The tabulations herewith cannot be fully discussed on the 
present occasion, but they will serve a useful purpose in con. 
nection with more extended studies of the suicide problem for 
which the facts in the case must urgently call. 

It may be pointed out in this connection that the suicide rate 
for Japan is considerably in excess of the rates for this country, 
the latest rate available being for 1918, when it was 18.1 per 
100,000 against 13.4 in 1899. The rate during more recent 
years has apparently been about the same. 

In the light of more than thirty years’ experience with the 
suicidal problem, the conviction is forced upon me that the te- 
corded mortality understates the actual extent of a very serious 
social problem. Suicides are seemingly today more commu 
among the well-to-do, the well-educated and the well-placed 
than in earlier years. This would seem to indicate a disinte- 
gration of social morality for which the present generation i 
primarily responsible. It is not feasible to enlarge upon mat- 
ters of detail, but attention may be called to the suicide of a 
United States Senator last year who stood high in the council 
of the nation. The outstanding fact of many individual cases is 
the indifference on the part of those who are familiar with 
indications of a mental breakdown typical of borderland cases 
of insanity and crime. Fortunately, our economic situation és 
so satisfactory and the outlook for the future so excellent that 
suicides due to economic depressions are at the present time 
comparatively few and far between. Finally, attention may 
directed to the apparently increasing extent to which suicide 
commit murder at about the same time indicative of a state of 
mind and morals that may well challenge attention. It is m 
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firm conviction that much might be done to prevent suicides it 
many cases if a more deliberate effort were made in this diree | 
tion. Suicides also could be diminished if the present unte | 
stricted sale of weapons and the reckless sale of poisons wett | 
brought more effectively under public control. 


(Continued on page 11) 
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THE CHRYSLER PLAN 
ESPITE all the news which has heen 
published in this and other journals 
concerning the plan of the Chrysler Mo- 
tor Corporation to insure its new cars 
for fire and theft for one year, there are 
questions which remain 
The first of these, from the 


several un- 
answered. 
point of view of the underwriters, con- 
cerns the reinsuring company—for it is 
assumed that there must he one. On the 
heels of that comes the thought that a 
large and successful corporation, such 
as Chrysler Motors, would hardly walk 
blindly into a scheme which is apparently 
not legal in most of the States. A third 
question which naturally comes to mind 
is whether the Fire has dis- 
counted in advance the opposition of the 


Palmetto 


agents. The question is one which seems 
more likely to unite the agents of the 
country than any that has yet arisen. It 
is far more important than the bank 
agency question. When a company ap- 
points a bink agency, the agents. still 
have some opportunity in competing with 
it. But in the case of the Chrysler plan 
the chance for competition is definitely 
out. It is true that the agents may come 
in after the first year: but many cars do 
not last much over one vear, or two at 
east. Tt has heen pointed out to the 
Writer that the fire insurance agents are 
‘teal political influence and their opposi- 
tion is not to he despised in this case. 

The Chrysler company has stated that 
ts purpose is to reduce the cost of finane- 
mg cars, 


It would seem that this end 


could be accomplished by other means 
which would meet with more general 
approval and which would be more com- 
patible with the laws of the several 
States. Present developments indicate a 
lack of thorough study of the situation 
in advance, though the future may bring 
about a change in that estimate. 





MONG many unfortunate happen- 

ings in the course of the develop- 
ment of the fire insurance business, per- 
haps none has been more so than the use 
of the word “fireproof.” The public has 
taken this word literally, as it is justified 
in doing, with the result that people have 
an unwarranted sense of security when 
in the so-called fireproof buildings. Fur- 
thermore, to many of them, fire insurance 
on fireproof buildings seems ridiculous. 
As a matter of fact there is no such thing 
as a fireproof building, although they 
may be fire-resistive in varying degrees. 
This latter term is far more correct. It 
Its use would 
clarify the public mind and bring to it 
a realization that fire has been in no 


warrants popularizing. 


sense conquered, only partly subjugated. 
The false sense of security into which 
the common use of the word fireproof 
has led the public is hindering the cause 
of fire prevention and protection, as well 
as adding another question mark to the 
business of fire insurance. A movement 
to start the substitution of the word fire- 
resistive for fire-proof would certainly 
not be amiss. Such a movement must be 
started among fire insurance men and 
fire protection engineers if it is to be 
started at all. And while it may seem like 
a small thing, nevertheless it is impor- 
tant enough to merit careful attention. 





HE status of the National Associa- 

tion of Insurance Agents in the mat- 
ter of appointing bank agencies has needed 
clarifying for some time and it is grati- 
fying to find that the attention of the 
executive committee of the Association 
was very largely occupied with that mat- 
ter at its recent meeting. In one way 
er another the belief has been spread 
abroad that the Association is against 
hank agencies under any conditions. 
There are sections 
of the country where the majority of 
are and the 


\ssociation recognizes them as logical 


This is not the fact. 


agents banks or bankers 


appointments. The aim of the Associa- 


5 


tion, as outlined after the meeting, will 
be to prevent bank appointments in large 
centers where there are sufficient first 
class agents to properly care for all busi- 
ness and where the appointment of a 
bank is more likely to result in coercion 
than clean-cut competition. These lines 
are rather hard to draw, but the Asso- 
ciation seems now to be determined to 
lay down a practical and workable plank, 
in which effort it is to be commended. 
The more so if it is successful. 





The Memphis Homicide Record for 1924 
By Frepertck L. Horrman, LL.D., 


Consulting Statistician, The Prudential Insur- 
ance of Company of America 


Once again the Memphis homicide record is 
before the public, but this time only in its 
negative aspects since the facts in the case are 
withheld by order of the mayor. Memphis 
papers with few exceptions are indignant at 
the reflections cast upon the “fair name” of 
the city, which places Memphis at the head 
of our American cities as one in which there 
are more murders to population than else- 
where. The accuracy of the figures is chal- 
lenged by ignorant critics or by those who 
have a personal interest in distorting the truth 
of a lamentable situation. It serves no pur- 
pose to contradict such statements for it would 
seem that the truth is not wanted. As I have 
had frequent occasion to point out all the 
data used by me in my annual tabulations are 
furnished by the health authorities and are 
given precisely as furnished. To end the con- 
troversy I give below the official statistics of 
the Division of Vital Statistics of the Census 
and in an adjoining column my own data as 
published year after year: 


COMPLETE HOMICIDE RECORD OF MEMPHIS, 
TENN., 1910-23 


Deaths from Homicide Rate per 100,000 
U J 





Reg. Data F.L.H. Reg. F.L.H. 
LL eee 112 112 85.2 84.9 
TOW a kansuanede 85 85 63.6 62.9 
TUG tes ccesnuces 88 88 64.9 63.6 
pi) re 95 95 69.0 67.1 
Do Pre 108 103 73.8 78.2 
WOGGawacesevews 125 122 88.2 82.5 
Co Serer ig 134 as 88.7 
pS) | See eee 74 80 50.8 51.8 
SO cc«nccasces 7 73 47.4 46.3 
eres 93 89 62.1 55.4 
FONWAtecaawweet 103 104 63.0 63.4 
; |, 98 95 59.2 56.8 
LS err re 116 115 69.1 67.4 
i. Serre ree 118 113 69.4 65.0 
Ra arae > 7 ba T 
Total 1910-23...1,280 1,274 





*Not available. +Information refused. 


It is shown that with the exception of two 
years, my own figures and rates have been 
slightly lower than those of the census office. 
The official record for 1916 was not furnished 
to the census office, possibly it would be the 
worst in the whole experience. In the aggre- 
gate the census office returns 1280 deaths from 
homicide during the thirteen years under ob- 
servation, while my own tabulation makes rec- 

(Concluded on page 27) 
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Home Life of America Examination 


The Home Life Insurance Company of 
America, whose executive offices are located at 
Independence square, Philadelphia, Pa., has 
been recently examined by a joint committee 
of insurance examiners from the States of 
Pennsylvania and Delaware. The report of 
the examiners is very laudable, commenting as 
it does on the excellent progress made by the 
comtpany since the examination in 1919, and 
on the sound, economical management of its 
very efficient officers. 

The Home Life was incorporated in the 
State of Delaware, on the 17th of April, 1899, 
to transact both industrial and ordinary busi- 
ness. During the first eight years of its exist- 
ence its activities were confined mainly to the 
writing of industrial risks in the State of 
Delaware. Progress, while healthy, was 
rather meager. During 1907 the company came 
under its present capable management and the 
yearly financial statements since issued are like 
pyramids of progress, until to-day the Home 
Life ranks among the leading life insurance 
companies of the United States, with approxi- 
mately seventy millions of ordinary and in- 
dustrial business in force in the States of 
Pennsylvania and Delaware, to which its field 
is confined. 

The officers of the Home Life are experi- 
enced insurance men prominent in insurance, 
fraternal, social, financial and mercantile 
circles, and are noted for their integrity and 
conservative judgment. They are as follows: 
President, Basil S. Walsh; vice-president, P. 
J. Cunningham; treasurer, John J. Gallagher; 
secretary, Joseph L. Durkin; actuary, George 
A. Huggins; medical director, Dr. FE. Bryan 
Kyle. 

According to the report issued by the Insur- 
ance Commissioners of Pennsylvania and 
Delaware since 1919, the amount of insurance 
in force has increased approximately thirty- 
four millions, while the total admitted assets 
have grown from $1,600,000 on December 31, 
1919, to over $5,000,000, as of December 31, 
1924, reflecting the splendid progress made by 
the company during this period. The insur- 
ance examiners found the company’s financial 
affairs in excellent shape. The concluding 
paragraphs of their joint report are very laud- 
atory, and are as follows: 

An examination of the claim files shows all 
claims are being paid promptly and no evidence 
on the part of the company to litigate or dis- 
pute any valid claim. The company’s actuarial 
methods are sound, its investments are of good 
quality, consisting of bonds and first mortgages 
on property conservatively valued. 

Since the last examination the interest yield 
has increased to approximately a 6 per cent 
basis. The company has had a remarkable 
growth, particularly during the past five years, 
during which period its admitted assets have 
increased two and a half times. Its resources 
have more than tripled, and the outstanding 
business practically doubled in volume, while 
at the same time its mortality has been reduced 
from 73.7 per cent to 59 per cent of the ex- 
pected. The capital and surplus has doubled, 
indicating a good selection of risks and eco- 


nomical management. The cost of business 
and mortality is low, considering the large 


volume of industrial business written. This 


is a good sign. 

The remarkable growth of the Home Life 
has naturally required additional office space 
and facilities. In addition to its spacious exec- 
utive office at 506 Walnut street the company 
now occupies the buildings at 204-206-208-210 
S. Fifth street. 


—Manison, Wis., July 27.—The Western Catholic 
Unicn of Quincy, IIl., has been denied a license to 
write fraternal insurance in Wisconsin by Insurance 
Commissioner Smith. The grounds for denial were 
similar to that on which a license was refused to 
American Insurance Union of Columbus, Ohio. In 
both cases the companies have invested in excess 
of 20 per cent of their assets in nome office buildings, 


contrary to the Wisconsin statutes. 


Southeastern Life Leaders Meet 

Members of the Leaders’ Club of the 
Southeastern Life, of Greenville, S.C, me 
last week at Atlantic City. Three record; 
were broken during the year, as follows: The 
largest volume of new business ever produced 
in a club year. Only one agent who could fe 
considered even moderately successful left the 
service of the company during the year 
connect with another company. 

The three offices in the club, namely, preg. 
dent, first and second vice-president, awarded 
for leadership in volume, premiums and ap- 
plications, respectively, were all won by mem. 
bers of the Greenville, S. C., agency, the win. 
ners being Broadus C. Wright, president: 
Claude DuPree, and Jeff R. Richardson, 
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THE PERSONAL TOUCH 


The personal touch counts above all 
The personal interview, the cordial 
grasp of the hand, the cheery smile, the 
happy gleam in the eye and the hearty 
interest in the policyholder and his af- 
fairs have an important influence upon 
the continuation of the business. 
insurance man who keeps in touch with 
who radiates good 
cheer, has a happy outlook and a sane 
and wholesome view of life and its re- 
sponsibilities should reduce Not-Takens 


and Lapses to a zero-mark. 


Insurance Company of America 
Epwarp D. DUFFIELD, President 
Home Office, Newark, New Jersey 
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UNION FINDINGS 





Labor Committee Gets Interesting 
Facts as Basis for Action 





PRESENT METHODS CALLED 
EXTRAVAGANT 





Establishment of Union Labor Life Based 
on Committee Findings 

Wasuincton, D. C., July 27—A number of 
interesting statements about life insurance 
have been developed by the special committee 
of the American Federation of Labor, which 
has been investigating the insurance industry 
with a view to organizing its own life insur- 
ance company. With some of these statements 
members of the business will not agree, but 
they are very interesting and are, therefore, 
summarized as follows: 

Life insurance is a universal business. 
There are more policies of insurance in force 
than there are people in our country to-day. 
It affects vitally more lives than any other in- 
dustrial factor. 

Life insurance is big business. The com- 
panies now engaged in the business in this 
country have accumulated more than ten bil- 
lion dollars of high-grade assets. Less than 
300 life companies have more assets than 30,- 
000 National banks, State banks and _ trust 
companies combined. 

Life insurance is growing rapidly. Every 
indication points to a very large development 
of the business in the future. Four times as 
much life insurance was sold in 1924 as in 
1914. As long as we have family ties and 
obligations, life insurance will endure. 

Life insurance is safe and dependable. It 
affords the safest and most dependable means 
of building an estate for use in advancing age 
and for the protection of dependents in case 
of death. Savings banks, building and loan 
associations and all other means of accumulat- 
ing cannot be compared with the use of life in- 
surance in this particular field. 

Life insurance is the most profitable busi- 
ness known. In proportion to the capital in- 
vested, it has returned to its owners a much 
larger percentage of profit than any other 
business. 

Life insurance is controlled by a few. While 
the remotest parts of the country contribute 
to it, the premiums paid by millions of policy- 
holders find their way to Wall street, where 
they furnish available capital for the exten- 
any and use of huge business enterprises. 
Life insurance is an exact science. Its 
operation is based upon the law of mortality, 
which is now definitely understood. With an 
wnderstanding of this law and a large enough 
“toup of iindividual policyholders to secure a 
A application of it, it is comparatively easy 
ix and collect in advance premiums which 
Will accumulate amounts sufficient to pay all 








—— 





losses as they occur. 


E a insurance is simple. The most impor- 
¢ = of its operations are the sale of its pol- 
_ “Y contracts and the safe handling of its accu- 





BECOMES VICE-PRESIDENT OF 
ATLANTIC LIFE 
William H. Harrison Has Had Long Ex- 
perience in Life Insurance Business 


RicHMoND, Va., July 27.—William H. 
Harrison has been elected vce-president and 
superintendent of agencies of the Atlantic Life. 
He will resume his duties on August 15. A 
native of Richmond, Mr. Harrison brings to 
the Atlantic Life more than twenty years of 
active and successful experience in the life in- 
surance business. 


He lived here until he reached his majority, 
having been graduated from the Richmond 
University with the degrees of B. A. and M. 
A. For a number of years he taught school, 
his career as an educator having been rounded 
off by the presidency of Bethel College, Rus- 
sellville, Ky., which position he relinquished 
to enter the life insurance business. 

Mr. Harrison’s first experience in life in- 
surance, was as an agent of the Fidelity 
Mutual, in Kentucky. Later, he served the 
National Life of Vermont as general agent, 
with jurisdiction over that State. He re- 
signed that position to accept a similar one 
with the Connecticut Mutual Life, which he 
represented for seven years, this service ter- 
minating when he was called to the home office 
to become assistant superintendent of agents. 
Mr. Harrison was filling the later position 
when he was elected vice-president by the 
Atlantic Life. He assumes charge of the duties 
previously assigned to William: H. Dallas, who 
resigned several months ago, to accept a posi- 
tion with the A®tna Life. 


Continental Life Takes Up Non-Medical 
and Salary Savings Plans 


The Continental Life Insurance Company 
of Wilmington, Dela., announces the adoption 
of the non-medical plan of issuing insurance. 
The company is issuing policies in amounts 
not greater than $2500 up to age 45 without 
examination. 

At the same time, the Continental announces 
the adoption of the salary savings plan. The 
monthly premjum on the salary savings plan 
will be one-third of the quarterly premium. A 
minimum of five employees must take insur- 
ance in order for the plan to be put into effect 
by any employer. 


mulating assets through good investments. 

Life insurance as now _ conducted is 
extravagant in expenditure. The rapid accu- 
mulation of assets and the huge profits have 
led to extravagant and wasteful expenditures 
of policyholders’ payments. The companies 
doing business in New York State last year 
paid in expenses $60,000,000 more than they 
paid as death claims. 

These are excerpts from the report of the 
committee, designed to show the extent of the 
field which is open to the proposed Union 
Labor Life Insurance Company. 
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TO USE HEALTH CAR 





Metropolitan Life Borrows the 
“Warren” from Kansas 





WILL TOUR COUNTRY 





Physician and Two Nurses to Be in 
Charge—Work Not to Be Restricted 


to Metropolitan Policyholders 


Topeka, KANn., July 27—The State of Kan- 
sas has agreed to lend the State health rail- 
road car, “Warren,” the only car of the kind 
in the country, to the Metropolitan Life Insur- 
ance Company for carrying on health propa- 
ganda by the insurance company throughout 
the nation. By the terms of the agreement the 
car is to be rehabilitated and the exhibits 
brought up to date and then is to be operated 
through Kansas before it is taken to any other 
State. The car is to be operated through every 
State in the Union and also in Canada if the 
present plans are completely carried out. The 
National Health Association will aid the Met- 
ropolitan in conducting the campaign. It is a 
new feature of the health campaign which the 
Metropolitan has been conducting for some 
years, not only for its own policyholders but 
for the public in general. 

The health car was given to Kansas by the 
Pullntan company. It was named the “War- 
ren” in honor of the deceased son of Dr. S. 
J. Crumbine, then the secretary of the Kan- 
sas board of health. It was Dr. Crumbine 
who first abolished the common drinking cup, 
the roller towel and the common hair brush, 
coined the phrase “Swat the Fly” and was a 
leader in the pure food and drug work of the 
country. He is now director of the National 
Health organization. 

The car is to be put into operating condition 
at once. The exhibits are to be brought up to 
date and the car started on its way. It will 
carry two nurses and a physician who will 
explain the exhibit and give lectures. They 
will also visit the holders of Metropolitan poli- 
cies to give whatever special health work may 
be needed. The work of the car is not to be 
limited to the holders of Metropolitan poli- 
cies, but is to be available to every one. 


Appoints Strong Finance Committee 

Because of the activities of the Philadelphia 
Association of Life Underwriters in connection 
with the securing of the 1926 convention of 
the National Association in Philadelphia and 
because of the interest of the local Associa- 
tion in a life insurance exhibit at the Sesqui- 
Centennial in Philadelphia, President Fred- 
erick G. Pierce has appointed an unusually 
strong finance committee composed entirely of 
Philadelphia home _ office representatives. 
George M. Cannell, Penn Mutual, is chairman, 
and associated with him are: C. T. Botting, 
superintendent of agencies of the Girard Life; 
Jackson Maloney, vice-president of the Phila- 
delphia Life; F. C. Morss, superintendent of 
agencies of the Provident Mutual, and Frank 
H. Sykes, vice-president, Fidelity Mutual. 
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—— AND HE DID 


millions were still needed. 
Barely 10 working days remained, 
A Million a Day! 


—and everybody getting ready to 
leave for the Convention at 


Estes Park, June 27. 

It seemed impossible! 

But the Home Office, familiar 
with the spirit that prevails in 
the Union Central Agency 
Force, was confident. 

“If our Agents resolve to complete 
100 millions in six months 
they'll do so,” declared Vice. 
President George L. Williams, 

—And they did! 

This established a new record of 
achievement and represented 
an increase of 26% over 1924. 

















The Union Central Life Insurance Company 


CINCINNATI, OHIO. 
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Service 


for every life insurance need 
makes West Coast Service 
Men successful. 


A splendid Agency Con- 
tract direct with Home Of- 
fice is available for men of 


West Coast Lire 


INSURANCE COMPANY 
HOME OFFICE -SAN FRANCISCO 






Complete and Enduring 

















1923-1925 SUPPLEMENT 


THE INSURANCE LAW of NEW YORK 


By AMASA J. PARKER, Jr. 
of Albany, N. Y. 


This book contains the amendments made by 66 
laws enacted in 1923, 1924 and 1925 to 112 sections, or 
over one-quarter of the total number of sections of the 
Insyrance Law. It brings up to date the law as con- 
tained in PARKER’S NEW YORK INSURANCE 
LAW, 1922 Edition. New matter is set in italics, and 
matter omitted is enclosed in brackets, so that the 
possessor of the 1922 edition can readily ascertain 
exactly what changes have been made in 1923, 1924 
and 1925. Following each section are copious notes 
explaining the purpose of the amendments. There 
are also citations to the opinions of the courts of the 
State and reports of the Attorney-General construing 
the sections. 


Price, cloth binding, $3.50 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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Reliance Life’s Western Pennsylvania 
Business Shows Big Jump 


The month of June showed another mile- 
stone in the steady growth and development 
of the business transacted through the Western 
Pennsylvania department of the Reliance Life 
Insurance Company. 

A remarkable record established by the 
eighty-five producing agents under the super- 
vision of H. T. Burnett, showed a volume of 
$1,802,000 life insurance written, together with 
a substantial amount of accident and health in- 
surance put in force. 

The maintenance of this department’s excep- 
tional pace, established since the beginning of 
the current year, has been a matter of general 
comment and speculation throughout the or- 
ganization as a whole. However, the month of 
June has been no exception to its record of 
consistently increasing production previously 
established during the year and July, now well 
under way, promises many even greater devel- 
opments. 

As a concrete example of the continuous 
growth of the business secured through this 
whole department, the figures for June of 1924 
show $1,090,664 life business having been writ- 
ten which, compared with the figures for the 
current year, shows an increase of $711,336. 

The personal efforts of Mr. Burnett, to- 
gether with the field organization activities of 
James A. Klingler and John F. Jeha, have been 
largely responsible for the steady advances 
made over previous months. During June, nine 
new appointees—F. FE. Hughes, J. Lasday, R. 
S. Eckler, J. H. McKinley, MacD. Weaver, 
J. F. Metz, M. J. Metz, P. H. Corry and W. 
J. Wassink—paid, in individual commuted vol- 
ume of life insurance, from: $10,000 to $43,000. 
Seven men in the Western Pennsylvania De- 
partment stood among the twenty leaders in 
the entire organization of approximately 1000 
agents in accident and health production. The 
agents in mention were: F. J. Schellentrager, 
J. A. Quinn, F. FE. Grabill, Sam Arrigo, H. C. 
Cozza, P. F. Sheedy and Reuben Fckler, a 


1924 appointee who ranked fifth in the entire - 


organization on accident and health produc- 
tion, 

The producing agents of the Western Penn- 
sylvania Department in addition to writing the 
$1,802,000.00 life insurance, secured $5,624.21 
In accident and health premiums. The 1925 
appointees wrote $277,000.00 life with $1,345.- 
60 in accident and health premiums and paid 
for $225,500.00 life with $1,183.20 in accident 
and health premiums. New appointees in the 
Western Pennsylvania field during June were: 
Samuel Brown, William Davies, Samuel Wane- 


tick, Charles J. Rosenberger and Milton M. 
Rouse, 





Income Insurance 


i, 1 express my thanks to you for your 
ois — Income Insurance, and offer my 
te 3 or this splendid work? I feel certain 
es will be of great value to the agents in 

uring new business and help the widows 
of the coming generations.— 


May Act on Unsigned Applications 


RicHMonpD, Va., July 25.—According to re- 
ports emanating from a reliable source, Hon. 
Joseph Button, Virginia Commissioner of In- 
surance, may promulgate a ruling prohibiting 
any life insurance company licensed in Vir- 
ginia from issuing a policy on an unsigned ap- 
plication. 

As recently told in Tue Specrator, several 
of the general agents are violently opposed to 
free medical examinations, if the examination 
as the basis of additional insurance, 
the application for which is to be signed upon 
delivery of the policy. The legality of the 
practice was submitted to Col. Button several 
weeks ago, at which time he held that, while 
the practice might not be contrary to Virginia 
law, it was in his opinion unethical. 

It was thought that the whole incident was 
closed, and that the practice would be con- 
tinued, as only the ethics was an open ques- 
tion, but it is currently reported that Col. But- 
ton may take action which will prevent a con- 
tinuance. 


is used 


John O’Leary to Address American Life 
Convention 


John O’Leary of Chicago, president of the 
Chamber of Commerce of the United States, 
will deliver an address at the annual meeting 
of the American Life Convention in Louis- 
ville, Ky., he having accepted the invitation of 
the program committee on his return from a 
trip to Europe. 

The following well-known life insurance 
lawyers will appear on the program, with 
papers on topics to be announced later, at the 
annual meeting of the Legal Section at Louis- 
ville, Ky., on the 12th and 13th of October: 
C. Petrus Peterson, Lincoln, Neb.; Leroy A. 
Lincoln, New York city; Walter M. Allen, 
Springfield, I!1.; Wm. Marshall Bullitt, Louis- 
ville, Ky.; A. L. Brooks, Greensboro, N. C.; 
James V. Oxtoby, Detroit, Mich.; Frank W. 
McAllister, Kansas City, Mo. 


Life Company of Virginia Sends Agents 
on Tour 

RicHMonpD, VaA., July 25.—The second an- 
nual tour of the Two Hundred Thousand Dol- 
lar Club of the Life Insurance Company be- 
gan yesterday. Agents who qualified assem- 
bled in Washington, whence the party pro- 
ceeded to Niagara Falls, Toronto, Mackinac 
Island and Chicago. The tour will continue 
during the present week and is in charge of 
Frank E. Hall, superintendent of ordinary 
agencies. 


Boston Life Underwriters’ Outing 

Boston, Mass., July 28—The annual mid- 
summer outing of the Boston Life Under- 
writers Association will this year be held at 
the New Ocean House, Swampscott, which is 
close by the summer residence of President 
Coolidge. There will be the usual sports, with 
a dinner in the evening. 
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A NEW BOOK 


By 


WILLIAM ALEXANDER 


ON 


INCOME 
INSURANCE 


This book deals in a novel way 
with this important subject. 


Agents who have sold Income In- 
surance, and those who have failed 
to sell it, will find it invaluable. 


It demonstrates the fact that what 
is best for the family is best also for 
the agent—that agents who offer 
Income Insurance in appropriate 
cases make more money than those 
who do not. 


It emphasizes the fact that preach- 


ers, doctors, teachers, artists, 
writers and other men who lack 
business training are as incom- 
petent to take care of their money 
as women, and that if women were 
trained they would be as competent 


investors 2s business men. 


It proves that women suffer less 
from get-rich-quick swindles than 
through investments that appear 
to be conservative, but are not, 
or which deteriorate after purchase. 


One chapter in this book contains 
a longer list of good income selling 
points than has ever before been 
gathered together. 


THE SPECTATOR COMPANY 


CHICAGO OFFICE: Publishers 135 William Street 
Insurance Exchange NEW YORK 
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WILL WRITE SALARY DEDUCTION 
Pacific Mutual Announces Entrance Into 
New Field 


Los ANGELES, CaL., July 25.—The Pacific 
Mutual Life Insurance to-day over the signa- 
ture of President George I. Cochran announced 
that it will write salary deduction insurance. 
The announcement read: 


The company has decided to adopt this plan 
for the solicitation of life insurance from 
employees with the co-operation of the owner 
or manager of the business. It is particularly 
well fitted to the average medium-sized con- 
cern which employs from half a dozen to a 
score or more of employees. 

The proprietor of such a business is aware 
of the importance and value of interesting 
himself in the general welfare of his em- 
ployees. The salary deduction plan provides 
a means by which he may perform a real ser- 
vice for them at nominal cost to himself. At 
least five applications for a total amount of 
insurance of not less than $10,000 must be 
secured, but a minimum of $1000 on one life 
may be applied for provided the monthly pre- 
mium charge is not less than $2. 

All of the company’s great variety of non- 
participating plans, except the modified life 
policy, may be solicited. 

Where the amount of insurance is not over 
$2000 the same will be issued on a non-med- 
ical basis. 

The Pacific Mutual Life Insurance Com- 
pany expects to be in a position to inaugurate 
this plan at the time the arrangements now 
under consideration for the issue of non-med- 
ical life insurance are completed. You can 
readily see, however, that the salary deduction 
plan is dependent on and must follow that of 
non-medical life insurance. 


A CONSERVATION LEAFLET 


Have You a Loan on Your Life 
Insurance? 

The above is a very pertinent question to 
put to every holder of a life insurance policy. 
It is freely admitted that the great abuse of 
the loan privilege by policyholders is detri- 
mental to the interests of the insured, the 
beneficiary and the cause of life insurance gen- 
erally. Nevertheless, the companies are greatly 








A Record of Service 


The year 1925 marks the seventy-fourth 
anniversary of the Massachusetts Mutual 
Life Insurance Company. Ever since 
1851 this Company has furnished unex- 
celled life insurance protection at a low 
net cost and has maintained its record of 
unswerving loyalty to its policyholders. 
The years have brought wonderful 
growth and prosperity. 10-day, as in the 
past, the whole personnel of the Com- 
pany is imbued with the spirit of service, 
a spirit that permeates the entire activity 
of the organization. 


JOSEPH C. BEHAN 
Superintendent of Agencies 
Massachusetts Mutual Life 
Insurance Company 


Springfield, Massachusetts 
Organized 1851 
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Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 
Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 
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holders to repay the loans standing against 
their policies. 

Since the loan privilege is put forward by 
the companies and their agents as a selling 
point in’ connection with the insurance, and is 
undoubtedly frequently featured by the agent, 
it might be regarded as somewhat inconsistent 
for a company in its own printed matter to 
warn a borrower of the evil effects of carry- 
ing a loan against his insurance. At the same 
time, it mtust be recognized that this evil exists 
to an alarming extent, and it will doubtless be 
conceded that the effective way to combat ‘the 
evil is through the continuous use of independ- 
ent literature of the most convincing kind. 

Having this situation in view, The Spectator 
Company is publishing a leaflet entitled “Have 
You a Loan on Your Life Insurance?” the ob- 
ject of which is to assist the company in col- 
lecting policy loans outstanding. William T. 
Nash, the author of this leaflet, well says: 
“Life insurance is too vital and too holy a 
thing to be pawned or hocked as though it 
were some common chattel.” 

At the present time the country is prosper- 
ous, money is plentiful and labor is generally 
employed. It would appear, therefore, that 
this would be an excellent time for companies 
to start a campaign to collect or materially 
reduce their outstanding policy loans. When 
conditions become less favorable, which they 
surely will at some time, it will then be harder 
to collect old loans, and new loans always in- 
crease during hard times. 

If the companies will send out this thought- 
inspiring leaflet to each policyholder who has 
a loan on his insurance, and with it a short 
letter from the company offering partial pay- 
men terms for the paying off of loans, it is 
likely that many such obligations will be paid 
off as a result. This suggestion is worth seri- 
ous consideration by all life insurance execu- 
tives, for loans to policyholders by American 
life insurance companies now exceed the enor- 
mous sum of $1,260,000,000. 

This leaflet, which is published by The 
Spectator Company, should, therefore, be util- 
ized extensively by life insurance companies 
desiring to protect their policyholders and the 
dependents of the latter front the consequences 
of ill-advised action in borrowing on _ their 
policies. It sells at 10 cents per copy, and at 





1c@) 


the following prices in quantities: 50 copies 
$2.50; 100 copies, $4.50; 500 copies, $18; 100 
copies, $30; 5000 copies, $210; 10,000 copies 


$225. 


Commercial Life Enters Arkansas 


The Commercial Life, of Kansas City, Mo, 
is now licensed in Arkansas, and will begin 
operations in that State not later than Augut 
1. Though a young company, the Commercial 
has shown steady progress, and with the addi. 
grow more 
Its assets December 31, 1924, aggre 
gated $126,921, and its unassigned funds and 
F. H. Uebling 
is president and Wilmer Lyons is secretaty of 


tional territory, will doubtless 


rapidly. 
capital amounted to $71,805. 


the Commercial Life. 
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OFFICES 


DALLAS 
HOME OFFICE BUILDING 


CHICAGO 
29 S. LA SALLE ST. 


PROMPT SERVICE 
FROM BOTH OFFICES 
MAXIMUM SECURITY 
TO TREATY HOLDERS 


A. C. BIGGER, President 


MORTON BIGGER, Secretary 
W. SIMPSON, Medical Director 
BERT H. ZAHNER, Chicago Mgr. 








American Life 
Reinsurance Co. 









FRED D. STRUDELL, Vice-President || 
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Suicide Record for 1924 
(Continued from page 4) 
TABLE II—SUICIDES IN 80 AMERICAN CITIES 












1924 
Death 
Rate per 
Population Deaths 100,000 

Atlanta... .cccovccsceceees 222,068 42 18.9 
Baltimore. ...ccccccccccce oO 4 11.8 
BayONnne....eeeeeeereceee 5S 4.6 
ee 784,378 109 13.9 
Bridgeport.......sseeeeees 163,013 15 9.2 
TIACHIOD 6.0.65 sevccaciovecs 70,695 5 7.1 
Brooklyn... cccccccccccece 2,197,298 237 10.8 
Buffalo... crccccscccsecsece 545,088 60 11.0 
CAMDOAREsc.ccsicns cccesecs 112,047 8 74 
MOMMIIEIN =< o.6 00-<'0 090 ascsecle 126,349 16 12.7 
WNICARO, . ccc cicccccrcccee 2,900,484 443 15.3 
NE cg a. ¢:0/<.6's auc cles 418,671 66 15.8 
Cs cs cccses scones 905,457 119 13.1 
— weal adi ph wale. ore erels en 33 12.6 
BUMMER gas ov a:as 0672/01 exes ftararale (4S 6.7 
Dayton. ...cccccccccccece 169,160 16 = 5 
Denver....cccccccesccccce 276,758 60 2.7 
ON rrr ee 1 233,692 151 12.2 
girietlisc. 5 cave cnneis 1 05,992 5 4:7 
ES. citar cbse pedenwnne ee 635 13 11.4 
MRIIGOES nate ncieuccaenae 121,209 74 
Grand Rapids. ............ 149,244 17 11.4 
Hartford. . 155,892 15 9.6 
Haverhill. . -- 58,371 16 27.4 
oan 0 06-8 ;8-0:s cee ees 61,472 6.5 
ES er 349,691 57 16.3 
Jacksonville......ccccccece 107,178 13 12.1 
NOME CHG re esis ccede cease 312,202 31 9.9 
RUN OGG sas! oc0 4's! sieielace er o'e 98,342 9 9.2 
pS RO rer 59,938 3 5.0 
WOt ROIS, 5 6c civisiecisincis.s 695,383 228 32.8 
DIGI coc n oie 6s 'es'ainie.e. or 239,675 37 15.4 
Ue Siro. ib win -bueine.c1e sda 115,814 6.9 
McReesport.......0.0-ceeses 48,730 6 12.3 
2 SE Serene ee 51,358 3 5.8 
IOPSEOE. a5: o:51¢ 54560 < 05 a 82,299 12 14.6 
Manhattan and Bronx..... 3,139,585 489 15.6 
Ae 495,789 72 14.5 
PEMRCODONG «6.6000 cee veces 508 74 V7.7 
NN cieie'es ice 6. 6:6. 83606 «:aieze' 8 12.5 
=— piarciaieieis: s scdie's- <fenevece 22 18,9 
DWEE Rc asc ccecd se ciececes 50 T1.2 
pa rere 11 3.3 
III ono 6 5-06.00. 0'60'0 14 8.0 
po) ere 57 13.9 
WNNINE is.oicic 5 6:6.010:k 0.6: c.:6-8 Piste 
MMEENE oo cig) lo a:0'es/esle ties 3 6.1 
Oakland... 74 29.9 
Orange.. 4 11.5 
Passaic.... 9.3% 7 10.1 
LO err rn t 24 17.1 
Re ‘ a re 
EEN oa: is 65.006 5c0c0c ere oie 297 15.2 
LL EE eat 70 11.4 
DMSO arate ates se.nero-0:4/</c9 6,23 4 8.7 
Portland, Oregon.......... 74 26 .2 
Nas 36 608s 6.0: cvearaie E 31 12.7 
OI icrccsitne sclbrew x ce oma AE 6 14.1 
MIEN sta ccs ale oi eves: Sis Si aa 6 16.7 
MI gic sescracexe:d iove.0) 3 9 0 29 25.6 
PUIGIERUED coi s'eeie. 910) 14 6) siniaie 39 11.8 
MME ea clog:cierarbivieresxs’ere. 168 20.6 
ayy RA ree See — 13.9 
Salt Lake City........... 30, 11 85 
COL eae eae ¢ 41 45.2 
a PR dears) rotten 207 37.8 
ENE 565 axeie. 6: cca ceyastei ex's ¢ 29 20:8 
i I ee K ¢ 99 28.0 
SMM So ir cc:c cisrowe a § ( 7.0 
Springfield, Ill... ,795 13 20.7 
Springfield, Mass.......... 14 9.4 
SNIDMEIES 072 ore, 6 54.646) So ecane 5, de 24 22.8 
Syracuse..... ; 30 16.0 
PMN nrc. 5 Gen 18 17.4 
LOS SRE a eae ts 37. -:13.3 
LS aren 26 200 
Washington, BC 84 17.3 
WRG 66:2 ss ocp yp secd ecw a 195,310 15 tT. 
Totals oecces -28,151,402 4,305 15.3 

TABLE III—DEATHS FROM SUICIDE 
1923 1924 

Num- Death Num- Death 

ber Rate ber Rate 
of per of per 

; Deaths 100,000 Deaths 100,000 
Baltimore 92 11.6 6 11.8 
Bayonne 3 3.6 4 4.6 
oston....., 127 16.4 109 13.9 
Bridgeport 16 10.1 15 9:2 
Brockton. 10 14.3 5 7.1 
Buffalo. .. 58 10.8 60 11.0 
oe 4 1:3 16 12.7 
ss 5 Wie aces on 386 13.5 443 15.3 
Cincinnati... 22222277 82 19.8 66 15.8 
Caveand oti aieu ales ai ara 102 11.6 119 13.1 
ee 19 4 33 12.6 
oncord...... 4 17.8 6 26.7 
Dayton. ..* i a 12 7.3 16 9.5 
Msc .35 33CO'S 12:3 
Elizabeth “nF ore ea 10 96 "5 4:7 

pga 9. . 

Fall River. | 2177717" g 56 5 4 
Grand Rapids... . ||| | 21 14.3 17 «11.4 









1923 1924 
Num- Death Num- Death 
ber Rate ber Rate 
of per of per 
Deaths 100,000 Deaths 100,000 
12 0 ae 17 11.2 15 9.6 
Haverhill............ 9 15.6 16 27.4 
Holyoke............. 5 8.2 4 6.5 
Indianapolis. . Py 77 2.5 57 16.3 
Jacksonville. . 9 8.7 13 12.1 
Jersey City.. 33 10.7 31 9.9 
7 re 3 3.0 9 9.2 
| One 5 8.5 3 5.0 
Los RE craarare ole ele 221 33.0 228 32.8 
ee 57 23.9 37 15.4 
NOUN a a: 5 5no's-64'e ast: 6e 8 6.9 8 6.9 
McKeesport......... 4 8.3 6 12.3 
Manchester.......... 12 14.7 12 14.6 
Manhattan and Bronx. 507 16.3 489 15.6 
Milwaukee.......... 72 14.8 72 14.5 
Minneapolis.......... 62 15.1 74 17.7 
Mobile............. 7 11.1 8 12.5 
Nashville..... oenedus 23 18.9 22 18.0 
Wein < ccceecsecus 56 12.8 50 3353 
New Bedford........ 12 9.2 ba 8.3 
New Haven.......... 25 14.5 14 8.0 
New Orleans......... 46 11.4 57 13.9 
Newport. ...........- ees esee ase Sane 
WS aac sa cro eewcne 4 8.3 3 6.1 
CaReccccccessscs 56 23.3 74 29.9 
PASSE. coccccccccces 10 14.7 a 10.1 
PRPs xa cciccanee xo 18 12.9 24 Wa 
Petersburg..........- 2 6.0 aan ay 
Philadelphia......... 277 14.4 297 15.2 
Pittsburg 81 13.3 70 11.4 
Pittsfield... 6.6 4 8.7 
Providence. 26 10.7 31 12.7 
Pueblo 5 EE 6 14.1 
Quincy 6 16.7 6 16.7 
Reading 17 15.2 [29 25.6 
Rochester 29 9.0 39 11.8 
Salem . 4 -95 3 7.1 
Salt-Lake City....... 21 16.5 11 8.5 
San Diego.........+- 44 50.5 41 45.2 
San Francisco........ 181 33.6 207 37.8 
Savannah..........+. 8 8.9 9 9.8 
SevanmtOG. cccsccccves 8 §.7 29 20.5 
SeMttIS. ccccvcocccces 75 21.8 99 28.0 
Somerville..........- 8 8.1 7 7.0 
Springfield, Ill....... 5 8.1 13 20.7 
Springfield, Mass..... 13 9.0 14 9.4 
SHOMEGO cc cc cccacsus 21 20.0 [24 22.8 
Syracuse. ..cocecccee 21 11.4 30 16.0 
SEU EMMMMR oc cacmnee ce 174 21.6 168 20.6 
SMR G acin Aolaee a ea 35 14.5 34 13.9 
RORGOE, « ccccivcvees 35 27 .5 26 20.0 
Washington, D.C.... 63 13.3 84 17.3 
TIMMS accodne ea 3,681 15.2 3,867 15. 


TABLE IV—SUICIDES IN THE UNITED KINGDOM 
HOLLAND AND SCANDINAVIA 


Rate per 100,000 of Population 


England 

and Scot- Ire- Hol- Nor- Fin. 
Year Wales land land land Sweden way land 
1910.... 10.0 aus 3.6 2 if poy re 
1911 9.9 es 3.4 6.2 17.6 5.4 a1 
1912. 9.9 Per 3.8 6.0 18.3 6.1 7g 
1913. 9.6 6.0 3.6 6.7 17.8 6.1 9.1 
1914. 10.1 5.0 2.7 5.9 15.8 4.9 8.0 
1915. 8.4 5.0 3.1 6.0 15.3 5.5 9.9 
1916. 8.3 5.0 2.5 5.6 13.1 4.5 5.0 
1917. 7.4 4.0 2.3 6.1 10.1 4.2 5.9 
1918. 8.3 4.0 2.5 at 10.0 3.2 10.5 
1919. 9.3 5.0 2.9 7.3 deed 5.2 5.9 
1920. 9.1 5.0 ba 7.3 as 7.9 
1921. 9.9 6.0 dike 6.3 my 
1922.... 10.0 6.0 ie 
1923. 10.3 7.0 


TABLE V—SUICIDES IN AUSTRALIA, NEW ZEALAND AND 


SOUTH AFRICA 
Rates per 100,000 of Population 





Australia New A South Africa 
12.1 11.1 ve 
13.6 11.8 11.2 
13.5 13.8 9.9 
13.1 12.6 10.3 
13.3 10.3 9.6 
11.8 13.4 7.6 
10.2 11.3 7.0 
¢ 10.0 10.2 7.0 
¢ 10.6 me 8 8=—S—S:soe as 
eee 12.0 s- 0 06CtéC™™ sw 
j | ere 11.4 12.8 
) Ree 9.6 13.1 
We ocecsnesses 10.5 10.4 
TABLE VI—SUICIDES IN FRANDE, PARIS, BRUSSELS 
ITALY AND SPAIN 
Rates per 100,000 ot Population 
Year France Paris Brussels Italy Spain 
WO... ccc abe guns aad 8.4 éiiae 
; sae 24.3 25.6 28.8 7.9 4.5 
1912 25.5 25.7 25.6 8.5 4.6 
. eee 26.1 26.0 29.4 8.8 5.5 
25.4 22.1 22.2 8.9 5.5 
1915. 19.4 11.1 18.8 8.5 6.1 
| 18.9 11.5 14.6 6.9 4.4 
oo ae 18.1 11.2 12.5 6.9 6.0 
1918. 18.8 12.3 24.3 7.5 6.7 
1919. 24.4 19.6 28.9 aes 4.0 
ee wane 19.4 24.6 4.1 
1921. 19.9 nike wre 
er 19.5 
5 ee aaa 


TABLE VII—SUICIDE RATES IN CERTAIN GERMAN 


CITIES 
Razes per 100,000 of Population 
¥ Berlin Hamburg Leipsig Munich Cologne 
| Se 35.0 34.3 37.6 21.9 20.3 
| 38.0 36.4 35.0 25.5 22.2 
: 39.0 39.1 41.9 29.6 21.9 
38.3 34.5 33.9 23.0 18.7 
ee 31.4 24.1 31.2 15.9 15.8 
ae 31.9 25.1 37.8 18.7 14.9 
| 41.1 27.3 35.8 17.5 10.0 
‘a 48.5 30.7 28.8 19.8 aaaa 
SO ee 50.2 iaed 36.7 23.4 6.7 
ae cane 39.1 24.6 8.6 
Se wa wees 25.4 24.6 10.3 
TABLE VIII—SUICIDES IN CERTAIN CANADIA 
PROVINCES AND NEWFOUNDLAND 
Rates per 100,000 of Population 
British 
‘ bg Ontario Columbia Quebec Newfoundland 
Cl Sere aaa cave aaa wane 
| 5.5 20.9 1.4 1.2 
> 5.7 14.7 3:7 1.2 
ee 6.4 20.4 2.7 0.0 
pee 5.5 20.4 2.1 0.8 
ps | ae 5.3 pa 2.4 2.4 
i ee 5.0 11.2 1.6 2.0 
| ae 4.8 9.2 2.1 0.4 
TER as cces< 3.4 4.7 LF 1.2 
a 4.5 14.5 1.9 1.9 
i eer nue 13.1 2.8 1.3 
a 13.9 dean 1.9 
TER ccaseas ae aaa dada 1.5 
Se 7.4 aire aau eaua 
TABLE IX—AGE DISTRIBUTION OF 48,440 SUICIDES IN 
THE UNITED STATES REGISTRATION AREA—1916-20 
Age Number Age Number 
0-10 4 60-69 5,990 
10-19 1,792 70-79 2,684 
20-29 8,145 80-89 742 
30-39 10,343 90-99 61 
40-49 9,840 100+ 1 
50-59 8,662 Unclassified 176 
Total to age 60 38,786 Total over age 60 9,654 





John Hancock Increases 

While the John Hancock Mutual Life, of 
Boston, has been making no special drive for 
business in 1925, the figures up to July 1 in- 
dicate a substantial increase in insurance in 
force, which now amounts to approximately 
$2,200,000,000. The records of the general 
agents for the six-months’ period indicate that 
they have gained approximately 30 per cent 
over their writings during a similar period in 
1924. Of the total ordinary business, includ- 
ing that written by weekly premium agents, 
the increase averages about 15 per cent for 
the period. 


Establish Agency School 

Boston, Mass., July 28—The Williams & 
Clark agency in Boston for the State Mutual 
Life is to establish a training course under 
Horace V. Bonker as agency instructor. T. 
W. Jenness has been appointed agency super- 
intendent in charge of new men. 

The new school, which has been created by 
Joshua B. Clark and his new associate Paul 
C. Sanborn, will be established early in 
August, with about fifty aspirants for places 
in their agency. 


Alabama National’s Surplus 

On page five of The Life Insurance Policy- 
holders Pocket Index for 1925, the unassigned 
funds and capital of the Alabama National 
Life, for the year ending December 31, 1924, 
should be shown as $350,524. A regrettable 
typographical error caused the dropping of the 
figure two and showed the item of $350,54. 
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Retailers all read the 
Hartford’s advertising 


The druggist, the grocer, the hardware 
man, all read The Saturday Evening Post. 
They have to. They must keep “Post-ed” 
on the advertising efforts of the manu- 
facturers whose goods they sell. They 
cannot fail to read the advertising of the 
Hartford Fire Insurance Company. 

You like to write insurance on a re- 
tail store and on its stock of merchandise. 
Remember, this is just one of the classes 
of business that the Hartford advertising 
helps a Hartford Agent to land. 

See the advertisement in this week’s Post. 


HARTFORD FIRE 


INSURANCE COMPANY 


Hartford, Conn. 
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The Hartford Fire Insurance Company and the 
Hartford Accident and Indemnity Company write 
practically every form of insurance except life 





SOUND SOLID AND SUCCESSFUL 


NEW HAMPSHIRE 
FIRE 
INSURANCE Co. 
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| FIFTY-FIFTH 
PROGRESSIVE ANNUAL STATEMENT 
January I, 1925 


Cash Capital $ 2.250.000.00 
Assets 12.139,692.87 
Liabilities. except Capital: 6.2 17,1 12.36 
SurplustoPolicyholders 9.922.580. 51 





























To Casualty Insurance Executives 
Cut Premiums--Not Rates 


Two-thirds of United States Auto 
population is yet to be insured. 


Your agent and broker can get this business if you 
will co-operate with him by supplying each with a 
copy of 


“CUTTING THE COST OF AUTO 
INSURANCE IN HALF” 


By HERMAN A. BAYERN 
Specialist in Automobile Insurance 


It Tells the Whole Story, $1.00 


Possession of this book will enabie tnem to sell some of, the 
uninsured automobile owners, to successfully meet competition 
with mutual or cut-rate companies, and convince those who are 
insured to increase their limits of liability coverage. On back 
of each book is imprinted your advertisement. 


McManus & Kennedy, Hartford, say: 


‘*We have read it carefully, and we think it a very com- 
plete pamphlet, not only for individual assureds, but 
also for sub-agents and brokers.”’ 


$1.00 ver copy. 1000 copies—$490.00 
THE SPECTATOR COMPANY | 


CHICAGO OFFICE ‘Publishers 135 WILLIAM STREET 
Insurance Exchange NEW YORK 
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AGENTS TAKE PART 





Walter H. Bennett Answers Lawyers’ 
Brief on Chrysler Plan 





ADDRESSES COMMISSIONER 





Reply to Wire to South Carolina Com- 
missioner Not Divulged 


Walter H. Bennett, secretary and counsel 
of the National Association of Insurance 
Agents, announced this week that he had re- 
ceived a reply to his telegram to Commissioner 
John J. McMahon, of South Carolina, in 
reference to the Palmetto Fire carrying the 
msurance on new Chrysler cars. This tele- 
gram was printed in THE Spectator last week. 
Mr. Bennett did not divulge the nature of th? 
answer. 

Replying to the brief issued this week by 
Cabell, Ignatius & Lown (which is reviewed 
elsewhere in this issue), Mr. Bennett issued 
the following statement : 


In a printed brief issued by Cabell, Igna- 
tius & Lown, the New York attorneys for the 
Palmetto Fire Insurance Company, under date 
of July 20, 1925, the claim is made that the 
Chrysler Corporation-Palmetto Fire Insurance 
Company plan is a closed contract in Michi- 
gan, and that under the Fourteenth Amend- 
ment of the Federal Constitution of the 
United States, any citizen anywhere in the 
country has a right to accept such an insur- 
ance policy, irrespective of the insurance 
laws of his State. They cite the leading case 
of Allgeyer vs. Louisiana where the United 
States Supreme Court held that “the mere 
fact that a citizen may be within the limits 
of a particular State does not prevent his 
making a contract outside its limits while he 
himself remains in it.” In their brief the at- 
torneys say: “In the first place it must be 
remembered that the contract is one made and 
to be performed in the State of Michigan. 
That being so, those benefiting under it bene- 
fit by virtue of the laws of that State, and 
the entire business thus comes within the 
domain of the State of Michigan.” 

In other words, an attempt is made to in- 
duce the public to buy, and the Insurance 
Commissioners to approve, a contract bearing 
some relation to what is commonly known as 
“Lloyds’ Insurance,” where a _ contract is 
made between a citizen of a State and an in- 
surance organization entirely removed from 
it and refusing to do business under the law 
and in accordance with the regulations ot the 
States of the Union. 

However, the statement that this Chrysler- 
Palmetto contract is a closed one within the 
State of Michigan, subject to interpretation by 
the laws of the State of Michigan and per se 
enforcible by legal process in Michigan only 
(or perhaps in South Carolina also), will be 
challenged as not a correct legal interpreta- 
tion of the contract. 

If a Chrysler automobile dealer sells a 
Chrysler car with this insurance certificate at- 
tached, in New York State, for instance, sev- 
eral things will have to be done not contem- 
plated in the facts set forth in the decisions 
cited from the Supreme Court of the United 
States. No citizen of New York State can 
obtain one of these insurance certificates on 
Property that he owns on his own initiative. 
the first movement will come from a Chrysler 
car dealer, who will approach a citizen of New 
York State for the purpose of selling him an 
automobile. There will be an actual moving 


part of a contract by the dealer. He will have 


to persuade a citizen to buy a car. The pur- 
chaser will himself have to take a part in this 
movement. - He will have to agree to accept 
the proposition of the dealer and in addition 
will have to agree to pay the price asked. The 
offer to sell on the part of the dealer and the 
agreement to buy in the part of the purchaser, 
together with his agreement to pay a stipu- 
lated price, constitute a full definite and com- 
pleted contract, every step in which must 
transpire and be effected in the State of New 
York in the given instance. Somewhere 
wrapped up in this contract of sale and pur- 
chase is this insurance certificate which passes 
as a part of the property sold to the purchaser, 
and for which the purchaser agrees to and 
actually pays, as a part of the consideration 
for the completed contract. But the work is 
not yet complete. The automobile salesman is 
then required to report the entire transacvion 
to the Chrysler Corporation and to an insur- 
ance agent in the State of Michigan. Witness 
the definite instruction of the Chrysler Cor- 
poration to its dealers in the statement sent 
veut from Detroit, which says: “Standard 
equipment, fire and theft insurance is in effect 
immediately the new car delivery is made to 
the purchaser. Distributors and dealers will 
be required to send a daily record of retail 
sales deliveries, compiled on forms supplied by 
us, to the insurance agents who will mail the 
purchaser direct formal insurance certificates.” 
This reporting movement is also a necessary 
part of the completed contract and is wholly 
performed in New York State in the given 
instance. 


Of course, a citizen of one State under the 
constitutional right guaranteed to him by the 
Federal Government may make a contract with 
a citizen or a corporation of another State 
where the contract is “made and to be per- 
formed” in the other State. But the contract 
contemplated by the Chrysler-Palmetto scheme 
of fire and theft insurance on Chrysler cars, 
is not a contract “made and to be performed” 
wholly in the State of Michigan. 


The Association also addressed an open let- 
ter to the various Insurance Commissioners, 
setting forth, as below, its position relative 
to the matter: 


The Chrysler Sales Corporation- Palmetto 
Fire Insurance Company scheme of providing 
fire and theft insurance on each new Chrysler 
car sold, is attracting more than the usual 
amount of attention in the insurance business 
—more than ordinarily flows from “something 
new under the sun.” 

I wish you would be good enough to read 
a somewhat full report of this matter, as we 
regard it, appearing in the American Agency 
Bulletin of July 24—to-day. Your copy of the 
paper will reach you at about the same time 
you receive this letter. It contains the ac- 
count of an interview between President Tom 
Moffatt of the National Association and an 
officer of the Chrysler Corporation at Detroit: 
a statement of the Association’s position as 
published in the New York Evening Post re- 
cently; developments in the various States; a 
telegram to the Insurance Commissioner of 
South Carolina; and some of the objections 
leading to the conclusion that the plan is con- 
trary to the best interests of the insuring pub- 


lic. 

We hold that there is only one test to apply 
when considering the usefulness of any prac- 
tice in the insurance business—does it serve the 
public interest? 

We submit that the wholesale distribution 
of insurance certificates by automobile men is 
contrary to the spirit of American insurance 
and violates the universal practice of one hun- 
dred years’ standing of service to the public 
through the American Agency System. 

Insurance departments of many States have 
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EARTHQUAKE CONFERENCE 
New Rates to Be Studied But No Further 
Changes Contemplated 

At a meeting of the explosion conference 
held in the rooms of the Eastern Union last 
week the rates for earthquake insurance east 
of the Rocky Mountains, except New York 
State, were discussed and there was some talk 
of lowering the rates which were promulgated 
July 16 to go into effect July 31. The final 
action, however, was to empower the chair to 
appoint a committee of five to work with the 
rate committee of the conference and prepare 
a schedule more in conformity with the haz- 
ards involved. The committee will hasten its 
work in so far as it is reasonably possible to 
do so. 

The meeting was well attended and it is 
understood that much of the discussion cen- 
tered around the point that the new rates, as 
applied to some fire-proof buildings are higher 
than the fire rates. 


Pennsylvania Federation Work 

The work of the Insurance Federation of 
Pennsylvania has attracted considerable atten- 
tion throughout the country and evidence of 
this is coming to the main office of the Fed- 
eration continually. Only recently requests 
were received front the Harvard University 
and from the University of California for 
copies of the Federation Educational Primers. 

These primers are real contributions to the 
literature of the business and should be in the 
files of every live insurance man. At the pres- 
ent time the following primers have been pre- 
pared and are ready for distribution: 

Accident and Health Insurance, by William 
Anthony Granville, Ph.D., LL.D., educational 
director of the United States National Life 
and Casualty Company, and the casualty de- 
partment, National Life Insurance Company 
of the U. S. of A. 

Automobile Insurance (full coverage), by 
Dr. R. S. Keelor, of the United States Cas- 
ualty Company, and C. S. Timberlake, of the 
Hartford Fire Insurance Company. 

Plate Glass Insurance, by John W. Marden, 
manager of the plate glass department of the 
United States Casualty Company. 

Use and Occupancy Insurance, by Percy 
Ling, general agent at New York, of North 
British and Mercantile Insurance Company, 
Limited. 

Water Damage Insurance, by D. G. Stone, 
secretary of the A®tna Casualty and Surety 
Company, Hartford, Conn. 








in violation of the law or laws of their re- 
spective States. The remaining Commission- 
ers are, no doubt, now engaged in the task of 
examining their laws to determine the legality 
or illegality of the plan. 

The National Association of Insurance 
Agents views with alarm this attempt to prosti- 
tute the insurance business and drag it in the 
mire of industrial competition. While dis- 
turbed about this encroachment on the field of 
legitimate insurance, we are confident that your 
action has been or will be in the interest of 
insurance integrity and public safety. 








Fire Insurance 








Preferred Risk and Sunflower Complete 
Consolidation 

TopreKA, Kan., July 27.—The consolidation 
of the Preferred Risk Fire Insurance Com- 
pany of Topeka and the Sunflower Fire of 
Topeka has been completed and the Sunflower 
Fire is no longer an insurance company of 
Kansas. The Preferred Risk has completely 
reinsured the business of the Sunflower and 
has assumed all assets and liabilities. The com- 
pany now has a capital of $250,000, fully paid, 
and a surplus of $379,826. In addition it has 
considerable reserve accounts which may be 
classed as a surplus which would increase this 
account to approximately $450,000. 

Clyde Miller is the president of the new 
company and L. B. Burt is the secretary. The 
company has approximately forty million dol- 
lars of insurance in force. The Sunflower was 
originally organized as a live-stock insurance 
company. Some years ago it went out of the 
live-stock business entirely and changed its 
name and became a fire company. For many 
years all the business written by the Sunbower 
has been written on a basis of two-thirds of 
the liability being assumed by the Preferred 
Risk and the other third by the Sunflower. 


Central States Executive Staff Increased 

Topeka, Kan., July 27.—Some increases in 
the executive staff of the Central States Fire 
Insurance Company of Wichita, Kan., were 
announced at the semi-annual meeting of the 
company in Wichita last week. This company 
was purchased some time ago by the Con- 
necticut and is one of that company’s fleet. 
H. K. Lindsley, president of the Farmers and 
Bankers Life of Wichita, was elected a director 
of the company. E. V. Chaplin of Hartford, 
Conn., was re-elected secretary and treasurer, 
and George Garver and C. A. Bolster, both of 
Wichita, were elected assistant secretaries. The 
business of the Central States is being ex- 
panded rapidly. In the last few months the 
company has been admitted to write business 
in Pennsylvania, West Virginia, Louisiana, 
Massachusetts and Florida and the company 
is preparing to enter other States as rapidly 
as possible. Roy S. Eblen is the president and 
active manager of the company. 
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uM THE WASHINGTON ELM ) 
ye 
I) The Elm stood in Cambridge opposite the Green, in the shadow of Harvard College. It 
X ‘) was an ancient and decrepit fraction of a tree; it was like an old veteran telling stories of old x 
Vey wa.s, ) 
s 
) The story which this veteran had to tell was worth hearing, for it was under the Elm that 
iY) | George Washington stood on July 3, 1775, and took command of the forces which had just 
i AN) passed through the fire of Bunker Hill. ea 
y ry Washington was armed with a commission signed in the bold hand of John Hancock, ra\| 
CW President of the Continental Congress. It appointed him to be “General and Commander-in- 
y " Chief of the Army of the United Colonies.” ox 
EN ** A few months ago the Elm, by then a dead husk kept standing only through constant if 
49) care, fell to the ground before a gale; it died a second time, and this time forever. On July 3, 6 
“ay | Calvin Coolidge, our thirtieth President, was present at ceremonies which put a final and fitting 
Ny) period to the story of the tree and commemorated its connection with the life of our First N 
Wo President. “A 
lef | But Washington’s original commission* still exists and can be seen in the Library of,Con- Gy 
ROY gress at Washington. My 
= As 
3 | *Through the courtesy of the Librarian of LDCS, iF 
WH Congress the John Hancock has obtained a \ 
A Al photographic reproduction of this a Scaligh i 
ly) and will be glad to supply copies to historica j 
leat societies, libraries and schools, LIFE INSURANCE COMPANY ‘| 
iy) N Hi 
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NATIONAL LIBERTY 


INSURANCE COMPANY OF AMERICA 


Head Office: 709 Sixth Avenue, New York 
Losses paid since organization over 62 millions. 
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Chrysler Plan Must Be Altered in North 


Association of Superintendents of Insur- 
Carolina 


ance of the Provinces of Canada 
The eighth annual conference of the Asso- 
ciation will meet in Winnipeg the week of 


Insurance Commissioner S. W. Wade of 
North Carolina, after a hearing, gave the Pal- 
metto Fire until August 15 to so alter its plan 
of covering Chrysler cars that it will conform 
to the State law. He ruled that all policies 
must be countersigned by local agents, who 
must receive their regular commissions. He 
also requires that policy forms must receive 
his approval and holds that the non-cancel- 
lation feature is illegal. 


August 31, 1925. 

The Hon. Ben C. Hyde, 
ent of Insurance for the State of Missouri, 
has accepted an invitation to address the con- 
ference and deliver a paper dealing with fire 
insurance rates and rate making. R. W. Shan- 
non, K.C., legislative counsel of the Province 
of Saskatchewan, will also address the Asso- 
ciation on certain problems of insurance legis- 
lation. The sessions of the conference are 
open to the public and all classes of the in- 
surance fraternity should arrange to be repre- 
sented. 


Superintend- 


Rules Against Dummy Lists 

James A. Beha, Superintendent of Insurance 
for New York, has issued a ruling against 
the practice of using dummy lists of incor- 
porators in publishing notice of intention to 
form an insurance company. Mr. Beha be- 
lieves the practice defeats the purpose of the 
law. 


Official Report on Iowa Storms 

Des Mornes, Iowa, July 25.—Early unoffi- 
cial reports from six Northeastern Iowa coun- 
ties on the four severe storms during June did 
not exaggerate the havoc, it was learned when 
an official report was issued at Dubuque, by H. 
Merrill Wills, United States meteorologist. 

Mr. Wills estimates the total property dam- 
age at approximately two million dollars and 
ten lives were lost. 


Greek Company May Do Business Here 

It is reported that the Titan Grecian Gen- 
eral Insurance Company of Athens, Greece, 
considering entering the United States to 
transact fire and marine insurance. It has 
capital of 2,000,000 drachmas. 
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Western Dept., 207 North Michigan Blvd., Chicago Explosion and Riot 
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DISTINCTIVE AGENCY SERVICE IS MAKING THE NATIONAL Sprinkler Leakage |} 
LIBERTY AGENT THE MOST WIDELY ADVERTISED INSURANCE Tourist Baggage 
MAN IN HIS HOME TOWN. _ THINK IT OVER! Marine 
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ISSUE BRIEF 





Lawyers’ Statement Endeavors to 
Prove Legality of Chrysler Plan 





GENERAL ADJUSTMENT LETTER 





Bureau Withdraws from Agreement— 
Hearing Requested in Virginia 

Among the latest developments on the part 
of the Chrysler Motor Company idea to pro- 
vide fire and theft insurance on cars sold by 
it on the finance plan, is a brief issued by the 
attorneys of the Palmetto Fire, of Sumter, 
S. C., Cabell Ignatius & Lown. This brief 
makes two important points; one, that a con- 
tract issued and legal in Michigan is legal in 
all other States, irrespective of local statutes; 
two, that dealers are not agents in any sense 
and have no connection whatsoever with the 
insurance plan. 

Regarding this latter phase of the situation 
the brief states: 

The dealer does not enter into the insurance 
at all. He solicits no insurance. He takes no 
application. He sells no insurance, neither 
collects nor transmits any premium. He re- 
ceives no commission on any premium paid to 
the insurance company. He makes no report 
to any insurance company or agent and deliv- 
ers no policy or certificate. In short, he has 
nothing to do with any insurance features 
whatsoever. He is powerless to hasten, retard 
or prevent the attachment of the insurance 
upon the passing of the title to the car or to 
gee” any change or modification of the 
plan. 





“Superior Service Satisfies’’ 


SUPERIOR 
FIRE INSURANCE 
CO. 


PITTSBURGH 
Incorporated 1871 


A. H. TRIMBLE, President 


EDWARD HEER, 
Vice-President and Secretary 





Why not make room in your 
agency for a conservatively- 
managed, medium-sized 
American Company whose in- 
demnity, treatment of agents 
and assured, will bear in- 
spection for half a century? 


Capital.......... $ 1,000,000 


Surplus to Policy 
Holders....... 


Assets........... 


1,752,290 
4,543,938 














LETTER FROM GENERAL ADJUSTMENT 
BurEAU 


Replying to a letter of inquiry from the 
National Association of Insurance Agents, W. 
J. Geer, general manager of the General Ad- 
justment Bureau, writes as follows: 


Replying to your inquiry of to-day as to ad- 
justments by the Bureau on Chrysler cars, we 
advise that a few weeks ago it was indicated 
to us that the company carrying the insurance 
of the Commercial Credit Company on Chrys- 
ler and Maxwell cars desired to refer to us 
such of the losses thereunder as might occur 
in certain parts of our field. Understanding 
the arrangement to be as stated below, we 
assented, but on the oth instant, and before 
any such claims had been referred to us, we 
advised the company of our withdrawal from 
the arrangement in the following letter, viz.: 

“In assenting recently to an arrangement 
with you for the handling of auto losses of 
the Commercial Credit Company, in certain 
parts of our field, we understood the interest 
of that company to be purely that of a finance 
company financing the purchasers of Chrys- 
ler and Maxwell automobiles and that it was 
intended to refer to us for adjustment, only 
the losses on cars in which the Commercial 
Credit Company was thus interested. 

“From recent events it would appear that 
our previous understanding of the matter may 
have been incorrect; but be that as it may, 
we feel that our participation in adjustments, 
even to the extent stated, might be misunder- 
stood and lead to criticism. 

For these reasons we beg to advise you of 
our conclusion to withdraw from the arrange- 
ment as of this date, with the understanding 
(if desired to enable you to complete other 
arrangements) that during the balance of the 
current month we will continue to accept losses 
in which the Commercial Credit Company is 
interested as financiers of the purchaser. 

We thank you for your thought of us in 
connection with the matter and regret our in- 
ability, for the reasons stated, to accept the 
business.” 


Ask FoR HEARING IN VIRGINIA 

Ricumonp, Va., July 25—Cabell, Ignatius 
& Lown, of New York, have asked for a hear- 
ing on the legality of granting insurance 
with Chrysler automobiles. The identical brief 
filed by this firm in a number of States was 
filed with Hon. Joseph Button, Virginia Com- 
missioner of Insurance, last week. 

Attachees of the Bureau of Insurance are 
disposed to look on the move as a mere for- 
mality, in so far as Virginia is concerned, as 
the whole question has already been thor- 
oughly considered by Commissioner Button, 
who is opposed to the plan, as originally pro- 
mulgated. 

The Chrysler dealers in Richmond have not 
mentioned insurance in their advertisements 
since Col. Button served notice on them on 
July 6 that the plan was contrary to the Vir- 
ginia_ statutes. 

Kansas AGENTS Write CHRYSLER COMPANY 

Topeka, Kan., July 27—G. E. Charlton, 
president of the Kansas Association of Insur- 
ance Agents, has written the Chrysler Motor 
Car Company protesting against the plan of 
the company to deliver a fire and theft insur- 
ance policy to every buyer of the Chrysler 
car. The letter was written at the direction 


15 


of the executive committee of the association 
and represents the views of the six thousand 
Kansas agents who write motor car insurance. 
It also is representative of the views of all 
other insurance agents in the country. It is 
pointed out that if other companies attempt to 
follow the scheme of the Chrysler company 
it will mean the wrecking of the American 
Agency system, and would do great harm to 
the business’ interests represented by the in-~ 
surance men. A! 


The Rating Rules Series of Bulletins of 
the New York Fire Insurance 
Exchange 
The publication on July 20, 1925, of a re- 
print of Bulletin Number 6 of this series fur- 
nishes an interesting point for a brief his- 
torical note or comment on this series of 
bulletins. The total number now is 77 and the 
last one issued, being the reprint of Bulletin 
Number 6, marks the completion in general 
of the work. The necessities, of course, will 
require reprinting and more bulletins, but in 
general the major subjects have been covered. 
The first Bulletin in this series was pub- 
lished July 30, to15, and the last one just out 
was dated July 20, 1925. Ten years may seem 
rather a long time between the first and the 
fast of these bulletins, but unless one had 
been close in touch with the work, the dif- 
ficulties would not be appreciated. The ex- 
change, when it was organized in March, 1899, 
inherited many rules and practices from its 
ancestors. Under the pressure which followed 
for some years, new rules and practices had to 
be developed and put into force quite rapidly, 
with the result that a proper assemblage and 

coordination of these was not possible. 

Ten years ago the plan was proposed that 
the series of bulletins be commenced, each one 
devoted to a subject. The thought was that in 
that way the work would be accomplished, 
whereas if it was held up until it could all be 
brought together and put into a book, it might 
never be done. The result has justified the 
plan. The insured, the broker, the agent, the 
State, all in fact who have occasion to touch 
the problem, have now in a fairly good form 
the body of rules and practices, as they are 
used by the exchange in its rating work. Prob- 
ably no such body of information has ever 
before been published by any rating organiza- 
tion and perhaps the conditions do not exist 
in any other part of the world which call for 
information in so minute a form and so ex- 
tensive. Whatever else may be complained of, 
no complaint can be made that the necessary 
information is not available to the person who 
has occasion to use it. 

The work, of course, is not completed any 
more than the work of any active business is 
completed. Changes will be introduced from 
time to time and new methods adopted. It is 
the hope that these may take the form of 
simplification; indeed the very fact that so 
much has been assembled and put out will 
probably make it possible to simplify some 
of the workings. This, however, it is easier to 
say than to do. 
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LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 
NEAL BASSETT, President JOHN KAY, Vice-President A. H. HASSINGER, Secretary WELLS T. BASSETT, Secretary 
JANUARY Ist, 1925, STATEMENTS 
FIREMEN’S INSURANCE COMPANY OF NEWARK, Organized 1855. 
ASSETS LIABILITIES CAPITAL NET SURPLUS SURPLUS POLICYHOLDERS 
$15,123,531.91 $8,536,871.80 $3,000,000 $3,586,660.11 $6,586,660.11 
THE ee. FIRE AND MARINE INSURANCE CO., Organized 1853 
$5,474,032.20 $3,213,098. $1,000,000 $1,260,934.06 $2,250,934.06¢ 
saan INSURANCE CO. OF PHILADELPHIA, Organized 1854 

$4,175,490.93 $2,575,127.95 $600,000 $1,000,362.98 $1,600,362.98 
NATIONAL-BEN FRANKLIN FIRE INSURANCE CO., Organized 1866 M 
$5,252,813.31 $3,751,385.75 $1,000,000 $501,427.56 $1,501,427.56 | 
HEAD OFFICES: NEWARK, N. J. PHILADELPHIA, PA. PITTSBURGH, PA, com 
DEPARTMENT OFFICES into 
Western Department, CHICAGO, ILLINOIS, WAITE BLIVEN, Vice-Pres. and Manager. Pacific Department, SAN FRANCISCO, CAL., W. W. and E. G. POTTER, Managers that 

General Agents for Southern Territory: ; 
Florida, Loren H. Green, Jacksonville; Maryland, Poor & Alexander, Baltimore; Texas, Cravens, Dargan & Co., Houston. estal 
LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL is fu 
pract 
advei 
FIDELITY AYD SURETY BONDS = Soe Office co-operation enables our agents to whicl 
succeed. =e 
ACCIDENT, HEALTH, BURGLARY, AUTO- Desirable territory open to men of ability. vee 
MOBILE, LIABILITY, PLATE GLASS AND oO tices : 
a COMPENSATION INSUR- ASSETS OVER SEVEN MILLIONS ; 
WORKMEN'S INSURANCE IN FORCE OVER FIFTY-FIVE MILLIONS incre: 
ANCE, 

Pr ae aa The Capitol Life Insurance Company Th 
PETAR: SEEEET CLARENCE J. DALY, President. DENVER, COLORADO fifty-1 
ASSETS, $8,358,829.72 SURPLUS TO POLICYHOLDERS, $3,468,675.94 § ; 
re i 


ceived 


Union Inpemniry a 


to tal 


Executive Offices Great Eastern Department 
ea 836 Union Street Gompan 100 Maiden Lane that tl 


New Orleans New York -. 


Great American sa 


lessons 


YOUR CHANCE Insurance Company al 


busines 


To become Supervisor in Connecticut for a + sat 
" ° Choose | Choose 
young life insurance company; one of the ru or. erally 

















Your Your 
kind where personality and hard work will Company Coane me 
° “a INCORPORATED -1872 exercis 
receive a visible reward. Bini et rae cin alas 
Address P. L. care of THE SPECTATOR, Box 1117 CAPITAL is a fa 
5 Asaivgg “i q >< ) it may 
New York City. $1 a 2, FOR ALL 000.00 the cot 
21. 338 962.19 needed 
NET SURPLUS large r 











14,337,235.32 = 
EVERY YEAR A RECORD YEAR 48.176 197.51 a 











LOSSES PAID POLICY HOLDERS clusion 
Year Income Assets Paid Policyholders Since Organization 8 s) 3 course. 
Income Awe $164,897,335.64 - 
a ee amass er SURPLUS FOR THE PROTECTION OF POLICY H is do 
1913 $234,570.00 $55,825.00 $320,985.43 OLDERS " “ah 
1917 $758,923.85 $365,736.81 $1,307,881.83 $26,83 7,235.32 ‘ete 
1921  $2,374,671.38 $1, 499,846.33 $4,234,599.59 hn all 
ae e i 5 ne wor 
wee $2,891,874.11 $1,722,207.46 ———$5,763,009.64 Home Office, One Liberty Street bps 
New York City — 


seco $3,337,492.14 — $2,119,695.57  $7,385,699.08 
wet $3,855,894.05 $2,502,432.78 $9,000,482.67 G.R. STREET, Vice-President GEORGE H. TYSON, Geel Agen 


W. L. LERCH, Manager 210 Sansome Street 
310 S. Michigan Ave., Chicago, Ill. San Francisco, California 





BOSTON OFFICE 
ROGERS & HOWES, Managers, 4 Liberty Square, Boston, Mass. 


B U SI N E S S M E N ’ S A neue DEPARTMENT 


NEW YORK—Wm. H. McGee & Co., General Agents, 15 William Street 
ASSURANCE COMPANY SAN FRANCISCO—George L. West, Manager, 220 Sansome Street 
CHICAGO—Wnm. H. McGee & Co., Gen’! Agts., Insurance Exchange Bldg. 
. AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 
W. T. Grant, President Kansas City, Mo. 
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FIRE INSURANCE TOPICS 


Smarties 
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NEW YORK SURVEYS , 
Moving in the Right Direction.—Several 
communications have recently found their way 
into public print, taking the point of view 
that an advance of rates is not needed, but the 
establishment of many better practices. This 


is fundamentally sound. So long as there are 
practices which seriously affect the business 
adversely, it is quite useless to increase rates, 
which thus permit a continuance of these prac- 
tices. The proper way is to correct the prac- 
tices; then, if that does not bring the result, 
increased rates can properly be asked for. 
The Real Meaning.—A report showing that 
fifty-two groups handled 80 per cent of the 
fire insurance business has probably not re- 
ceived the proper comment that is due. The 
group is comparatively small and if one were 
to take seventeen groups, it would be found 
that they are all writing in excess of $10,000,- 
000. That is the minimum of any one of the 
seventeen and the maximum is almost $49,- 
000,000. The real lesson, if one is looking for 
lessons, of all this is that the establishment 
and maintenance of correct practices in the 
business of fire insurance depend on a few 
individuals. There are two things that gen- 
erally go together in this world; one is privi- 
lege and the other is responsibility. The 
exercise of the first invariably must be accom- 
panied by acceptance of the second. If there 
is a failure to do this, then somebody steps in, 
it may be the State, and endeavors to apply 
the corrective. No such corrective will be 
needed if, with the high privilege enjoyed, the 
large responsibility is accepted. 

The Insurance Society.—The Insurance 
Society has already completed its plans for 
the lectures in its fire insurance course and 
marine course and is rapidly bringing to a con- 
clusion the list of lecturers for the casualty 
course. ‘This may seem rather hot weather 
to be indulging in such exercises, but unless it 
is done far in advance, it is almost impossible 
to do it later. The Society plans to begiu 
its lecture work very early in October and to 
have all courses closed not later than April 1. 
The work it is doing is receiving more and 
more justified recognition. 
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BOSTON AND VICINITY 

Travelers Fire Agent.—That the Travelers 
Fire of Hartford has appointed John C. Paige 
& Co. as 
agents, has occasioned little surprise, in view 
of the fact that John C. Paige & Co. have 
been for many years general agents for the 
liability department of the company. John C. 
Paige & Co. report through the new fire 
branch office in Boston, which is in charge of 
Charles L. Powers. 

Northern Transfers.—The agency for the 
Northern of New York for Boston and metro- 
politan district has been transferred from 
Hollis, Perrin & Kirkpatrick, to Patterson, 
Wylde & Windeler, who represented it for 


3oston and metropolitan district 


about ten years prior to 1921. 
Interest in Chrysler Plan. 
setts agents and brokers are more interested 
in what other States are doing in regard to 
the so-called Chrysler plan than in the attitude 
of the Massachusetts Insurance Department. 
The sentiment is felt generally that Commis- 
sioner of Insurance Wesley E. Monks will un- 
compromisingly resist any plan to usurp the 
province of duly qualified agents and brokers, 


The Massachu- 


and his whole attitude since he has been com- 
missioner would seem to support their opin- 
ion. Incidentally, it is worthy of note that the 
full-page advertisements of the Chrysler car in 
Boston newspapers now running do not make 
any mention of fire and theft policies as in- 
cluded in the sale price of the car. 


New Orleans News-Letter 

New Orteans, La., July 24.—The Fire Pre- 
vention committee of the New Orleans Asso- 
ciation of Commerce is busily engaged in fram- 
ing and formulating a programme for the ob- 
servance of Fire Prevention Week, October 
4-IT. 

Alonzo Church is the chairman of the 
special committee charged with this duty and 
in its performance he is displaying his wonted 
vigor and enthusiasm and, in spite of the 
rather enervating temperature prevalent at this 
season, is as busy as the proverbial bee in the 
equally proverbial tar-barrel. 

Letters have heen addressed to the superin- 


tendent of the public schools and the superin- 
tendent of the Catholic parochial schools in 
this city requesting that appropriate exercises 
be arranged and conducted in the schools dur- 
ing Fire Prevention Week and arrangements 
are being perfected for speakers to address 
the school children. 

Our leading radio broadcasting station 
WSMB, owned and operated by the Saenger 
Amusement Company and the Maison Blanche 
Department Store has been asked to co-oper- 
ate and feature the program. 

The hotel and restaurant keepers have been 
requested to print on their menu cards strik- 
ing Fire Prevention slogans. 

In short everything which ingenious brains 
can suggest and indefatigable energy put into 
action will be employed to make Fire Preven- 
tion Week a great success. O’HaAceErry. 





Insurance Institute of America, 
Comparative statistics are now available, 
showing the number of students who sat for 
examinations in 1924 and 1925, as well as the 
number of papers submitted. By subjects, 

classes, and totals, they are as follows: 


Number Sitting for Examinations 
FrrE BRANCH, 1924 








UNION, ooo ra ile etree a eae ered 184 
WNMERINEUING > 2s. eaadcanaewcdesen 77 
ICHIGO. cae ioe ait ee 25 
286 
' CasuALTY BRANCH 
JUNG Rarechcacawesvinaaeae et 17 
BICGEMICHIMIGS occ c niin odmececcnn ees 15 
SOMOS vo lass contin ea eee I 
48 
MariINE BRANCH 
BIgSe“ VOAtAE oo iran sauut eee tees 30 = 30 
364 
Fire BRANCH, 1925 
ONG ara Sioa eam eka eee 181 
sHGRINCUIAIG ~ odocsacccseeuedeuas 116 
SQHMOE | Sasizc da ead eve oe daaeeee es 55 
352 
CasuaALty Brancu 
, FUROR oc Sa Se ate ates Sacre ete 48 
WCPIMOUEAIE sole ncccatedtincadavcs 9 
SOR cn icc ask Jee nd canta ee 9 
66 
MaRINE BRANCH 
CCONG  VOAR 2 scree. zeanseuancwess 30 30 
SURETYSHIP 
MIG <a nonacic aa ee ee eS 27 2 
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INTER- OCEAN REINSURANCE COMPANY 
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CEDAR RAPIDS, IOWA 


FIRE AND ALLIED LINES 
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GENERAL REINSURANCE CORPORATION 


Home Office 
80 Maiden Lane, New York 





FINANCIAL STATEMENT 
as of June 30, 1925 








ASSETS 

Bonds and Stocks—Market Value.......... $4,744,271.39 
Cash in Banks and Office................ 282,499.36 
Premiums in Course of Collection.......... 485,842.71 
Accrued Interest on Bonds................ 64,677.61 
Losses Recoverable—due from other Companies 109,405.15 
Other Admitted Assets................... 232,674.98 

$5,919,371.20 

LIABILITIES 

Reserve for Losses and Loss Expenses...... $2,308,053.55 
Unearned Premium Reserve.............. 1,131,984.64 
Commissions, Taxes and Bills Payable...... 185,297.57 
Voluntary Contingent Reserve............. 100,000.00 





Total Liabilities (except Capital & Surplus) $3,725,335.76 


CAPITAL STOCK $1,000,000.00 
SURPLUS 1,194,035.44 2,194,035.44. 





$5,919,371.20 


SURPLUS to TREATY-HOLDERS $2,194,035.44 





CASUALTY and SURETY TREATY REINSURANCES 





EXCESS AND CATASTROPHE 
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GOOD WILL 


That indefinable something---GOOD WILL---the most val- 


uable possession of any Insurance institution, and still never 
carried as a tangible Asset. 





Someone has defined GOOD WILL as “the child of Service, 


born of Confidence”. 


In his incomparable way, Shakespeare valued GOOD WILL 


when he said: 


“Who steals my purse steals trash, 
*tis something, nothing; 








°Twas mine. “tis his, and has been 
slave to thousands; 


But he that filches from me my good name 
Robs me of that which not enriches him 
And makes me poor indeed.” 


The GENERAL REINSURANCE CORPORATION appraises 
the GOOD WILL of its clients more highly than any other 
thing, and by daily application of the principles of Equity, 


Fairness and Cooperation, coupled with wholehearted inten- 
sive Service to its Treatyholders, attempts continually to en- 
hance the value of that GOOD WILL. 








General Reinsurance Corporation 


80 Maiden Lane New York 


J. G. WHITE CARL M. HANSEN 
President Vice President and General Mgr. 
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@©by SY, Smith 
Issued Weekly in the Interest of the Agency Forces of | 
Companies and General Agents ! 


he Insurance Sellegram is published in THE SPECTATOR in this form for the use of Companies and General Agents. Permission to copy and 
circulate it among their Agency Forcer, as their own sales letter or house organ, will be granted upon request. st 
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To Our Agency Force: - 
Destruction, when spelled "T-O0-R-N-A-D-0," comes SUDDENLY AND WITH- Sa 


OUT WARNING, at no particular time and to n> particular place. The re 
WHOLE country is their "HUNTING GROUND" and all the time is "OPEN 
SEASON." ie 
A FEW LINES, THEREFORE, ON TORNADO INSURANCE WOULD SEEM TO BE TIMELY. : 
jai 
One of the WORST windstorms we have had in years came along ALL UN- Hi 
EXPECTEDLY on Sunday, March 28, 1920. We refer to THIS one because Ca: 
the ENORMITY of it is still fresh in the minds of many people. Also 7” 
because it PROVES that Tornados ARE NOT LIMITED - OR LOCAL - to ANY ate 
particular locality. disc 
The one referred to did DAMAGE AND DEATH IN EIGHT STATES - Alabama, 
Tennessee, Kentucky, Ohio, Indiana, Illinois, Wisconsin and Michigan. A 
THE DEATH TOLL WAS 147 AND THE DOLLAR DAMAGE WELL OVER ELEVEN MILLION’ = 
The STRANGE THING about Tornado Insurance is that is DOESN'T COST 
MUCH. nail 
A LOW rate on a HIGH wind, as it were! na 
TORNADO DESTRUCTION IS JUST AS COMPLETE AS THAT OF FIRE. Yet pretty him 
nearly EVERYBODY carries fire insurance while they NEGLECT Tornado hag 
protection. doves 
WE WONDER WHY THAT IS? ONE IS JUST AS NECESSARY AS THE OTHER. Ris 
0 Ie 
WHO WOULD PAY THE BILLS if a Tornado came along TONIGHT and wrought held 
death, damage and destruction in YOUR COMMUNITY? That's something gelist 
for you - AS A GOOD INSURANCE MAN - to think about. If you are NOT ~ 
ABSOLUTELY CERTAIN THAT INSURANCE MONEY would make the settlement, a 
it's HIGH time for you to "GET BUSY." elles 
Do a little "WHIRLWIND" stuff yourself and COVER THE UNCOVERED. Pia 
Tornados are "THE WINDS of CHANCE." Your customers CAN'T AFFORD to ins 
to GAMBLE with them. IT'S CHEAPER TO PLAY SAFE. id 
Yours cyclonically, . 
O* 
by Jol 
tenden 
Compa 
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NEW recommendation for the punish- 
ment of those motorists who drive away 
after their cars have caused accidents is the 
suggestion attributed to William E. Metzger, 
representative of the National Automobile 
Chamber of Commerce, that police officers 
should shoot to kill “hit and run” drivers. The 
suggestion was made at a meeting of the 
committee on traffic enforcement of the Na- 
tional Conference on Street and Highway 
Safety which gathered in Atlantic City, N. J., 
recently. It was a vote of the session that 
mandatory jail sentences for traffic law vio- 
lations and culpable accidents should not be 
enforced as yet; but fines ranging from $100 
to $1000 for the first offense and mandatory 
jail sentences thereafter were approved. F. 
Highlands Burns, president of the Maryland 
Casualty Company, took the stand, with regard 
to the shooting of “hit and run” drivers, that 
it was better to allow a few guilty motorists 
to escape than to permit authorities to fire in- 
discriminately. 


N evangelist, H. W. Butz by name, re- 

cently walked fromr Newark, N. J., to 
Cincinnati, Ohio, to find out what kind of 
treatment was to be met with on the way at 
the hands of people generally. He is said to 
have been refused a ride by 29 of every 30 
motorists accosted. Clergymen, church officers, 
business and professional men refused to aid 
him 20 times out of 21; six drinks of whiskey 
were offered to him for every one of coffee; 
12 hootleggers offered him a job; and five 
times he lay on the roadway as if injured, 
only to find that but one car out of 50 stopped 
to lend assistance. Last, but not least, he was 
held up once in every 118 miles. The evan- 
gelist’s experience must have proved extremtely 
interesting to him, while, viewed from the 
casualty company standpoint, it is significant 
to note that he was held up once in every 118 
miles of travel throughout his course. This 
argues a state of lawlessness that demands a 
drastic remedy and is causing no little concern 
to insurance companies. More law enforce- 
ment, and fewer laws, might change the sit- 
uation. 





NE of the latest developments in agency 
helps is the “Productoscope,” originated 
by John L. Mee, vice-president and superin- 
tendent of agents for the National Surety 
Company, The “Productoscope” is a chart on 
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which dwellings and business houses are pin- 
pointed with reference to the types of surety 
and fidelity writings which can be _ success- 
fully solicited there. Copies of the “Producto- 
scope” will be sent out to the company’s agents 
for use in the field work. 


ENTERS TWO MORE STATES 
Pennsylvania Indemnity Exchange Li- 
censed in New Jersey and West 
Virginia 
The Pennsylvania Indemnity Exchange, 
Philadelphia, has just been licensed to do busi- 
ness in New Jersey and West Virginia. It 
will be recalled that this is the stock casualty 
company which was formed from the old Penn- 
sylvania Indemnity Exchange, a_ reciprocal. 
The organization has appointed J. R. Holcomb 
as its agent at Wilmington, and H. W. Evern- 
gram at Trenton. Charles W. Stockwell, who 
resigned from the A*tna, has been appointed 
speciai agent for South Jersey. His headquar- 

ters will be in Camden. 


Raises Advance Compensation Premiums 
in Pennsylvania 

Thomas H. Morris, manager of the Phila- 
delphia office of the Georgia Casualty Com- 
pany, has announced the following increase in 
advance workmen’s compensation premiums 
throughout Pennsylvania: 

1. An advance premium of not less than 
$50 must be applied to all compensation poli- 
cies covering all classes of contracting and 
manufacturing risks. 

2. An advance premium of not less than 
$25 must be applied to all other risks except 
in the case of insurance and real estate offices, 
churches, domestic servants, private chauf- 
feurs and other similar classifications to which 


the manual charge applies. 


Lee H. Bowen Active 

Lee H. Bowen, superintendent of agents for 
the Independence Indemnity of Philadelphia, 
is being kept very busy these days in his activi- 
ties regarding the various office connections of 
his company. He has just returned from a 
trip through the Middle West during which he 
strengthened agency affiliations and secured 
some new large lines for the Independence. 


Detroit Acquisition Costs 

A group of Detroit insurance men, headed 
by H. V. Upington, resident manager there 
for the Fidelity and Casualty, and E. J. Scho- 
field, assistant secretary and superintendent of 
the Standard Accident, has been formed to 
examine alleged violations of the acquisition 
cost rules in that city. 
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New York Superintendent to Aid in 
Plan for Industrial Accident 
Prevention 





RESULT OF RECENT CONFERENCE 





Leon S. Senior, Manager of Compensation 
Rating Board, Says Cost Per Accident 
Has Increased $263 in Eight 

® Years 


The conference between State and insurance 
officials, held in New York city last week for 
the purpose of discovering some means to re- 
duce the mounting cost of workmen’s com- 
pensation insurance due to the increase in the 
number of industrial accidents, was presided 
over by. Insurance Superintendent James A. 
Beha. An account of the conference was 
printed in THe Spectator for July 23. 

Discussion of the question was begun by 
Leon S. Senior, manager of the Compens1- 
tion Inspection Rating Board, who indicated 
that the situation was reaching a dangerous 
stage and outlined the board’s method of offer- 
ing benefits in rates as an incentive toward 
accident prevention activities. Mr. Senior said 
that the cost per compensatable accident hat 
risen front $187 in 1915 to about $450 in 1923. 
However, he also showed that the insuranc> 
premiums on this class had advanced frort 
$12,000,000 to $36,000,000 in the same time, 
while payrolls upon which these findings were 
tased had increased from $1,187,000,000 to $2- 
874,000,000. 

John O. Higgins, of the State Industrial 
Board, discussed the liberality of referees 
making awards in accident cases and said that 
the increase in the cost of workmen’s com- 
pensation insurance, though perhaps partly due 
to this factor as well as to the increase in 
accident frequency, was not entirely traceable 
to this cause. Any award that was excessive, 
he indicated, was corrected by the courts and 
such rulings became the basis of future awards 
so that the trend was toward general better- 
ment in this division of activity. 

Norman R. Moray, vice-president and gen- 
eral manager of the Hartford Accident and 
Indemnity, pointed out that such risks as are 
known to be undesirable are passed from com- 
pany to company, none wanting them, and that 
it might be a good thing if these cases were 
referred to the labor department so that its in- 
fluence could be used to correct accident evils 
which might be exigiing. 

Following a pr of the topic by Joha 
L, Train, secretary and general manager of the 
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NOW READY 





Practice of 


Workmen’s Compensation 
Insurance 


A treatise upon the necessity for and 
development of workmen’s compensation 
insurance, together with much informa- 
tion as to its practice. 


By Saul B. Ackerman 


Assistant Professor of Insurance 
New York University 


A New and Comprehensive Book 
Just Published 


rs 


If you are a broker or agent selling 
Workmen’s Compensation Insur- 
ance, can yc1 offer the following 
services? 


1. Explain the important provisions 
of the Workmen’s Compensa- 
tion laws in the United States. 


2. Assist an injured employee to 
present his case before a Com- 
mission. 

3. Advise an employee concerning 
rehabilitation. 


4. Explain the important Work- 
men’s Compensation legal de- 
cisions. 


5. Explain how a manual rate is 
made. 


6. Outline a campaign for accident 
prevention. 


7. Explain to an insured how he 
can reduce his rate by properly 
improving the physical condi- 
tion of his plant. 


8. Explain to an insured how his 
rate is computed in accordance 
$00 the Experience Rating 

an. 


These topics and many others are 
discussed in detail in the new book 
entitled ‘‘Workmen’s Compensa- 
tion Insurance’ just published 
by The Spectator Company, and 
written by S. B. Ackerman, As- 
sistant Professor of Insurance of 
New York University. 


Every one having to do with Work- 
men’s Compensation Insurance, in 
any way, will find this a most use- 
ful work, as it contains information 
upon every phase of Workmen’s 
Compensation Insurance. 


Price per copy $4.00 


Bound in cloth 


THE SPECTATGR COMPANY 


CHICAGO 


NEW YORK 


Utica Mutual, who gave it as his opinion that 
the proportionate cost of accidents was higher 
in New York than in any other State, Mr. 
Moray moved that Superintendent Beha be re- 
quested to co-operate with other officials in 


devising means to prevent accidents. 


Super- 


intendent Beha agreed to meet with Industrial 
Commissioner Hamilton and State authorities 
for the purpose of naming a committee which 
will work out a plan for the prevention of 


industrial accidents in New York. 


Richard F. Bond Takes Place of Harry 


Leonard at Salt Lake City 


Richard F. Bond, assistant manager for the 
United States Fidelity and Guaranty at Chi- 
cago, will become manager for the same com- 


pany at its Salt Lake City, Utah, office, 


to 


take the place of Harry Leonard, who resigns 
from that post. Mr. Leonard goes to Cali- 
fornia to become manager of the San Fran- 
cisco office of the Metropolitan Casualty Com- 


pany, effective as of August I. 


Laundrymen’s Mutual Casualty 


The Laundrymens Mutual Casualty Com- 
pany is being organized in New York city by 
Jacob Melnetsky, Anthony DeAngelo, Edward 
Frisch, Oscar Friedlander, Julius M. Glass, 
Samuel Drazen, Morris Kisnetz, Max Schloss- 
er, Laurence Zagardo, Louis Blum, Abraham 


Bomberg, Boris Goun, Harris Levy. 

















Statement as of 
December 31, 1924 


(Condensed from Statement of 
U.S. Treas. Dept.) 


to Both Patrons and Agents. 





We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 


Plate Glass 
Workmen’s Compensation 


Credit Insurance 














SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 


Admitted Assets...... $7,046,054 
I racine ak ede 1,225,000 
NS hac ancanseitatn 745,272 


Twelve Years of Steady Growth 
Prompt and Dependable Service 


Employer’s and General Liability 
Burglary and Automobile Insurance 


Let the Southern Serve You 











EQUITABLE 


LIFE & CASUALTY 
INSURANCE CO. 


Ls np Ol ne ¥ 


Specializes in HEALTH 
and_ACCIDENT_IN- 
SURANCE with En- 
tirely New Features 
which PLEASE. 


And is looking tor 
Agents in ILLINOIS, 
and District Managers 
in CALIFORNIA and 
KENTUCKY |who 
Can and Will Produce 
Business. 


Such Men Will Receive 
Large First and Re- 
newal Commissions. 








Address Casualty Department 


360 N. Michigan Avenue 
Chicago Illinois 
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COMMENTS ON EVENTS 





j. Arthur Nelson Sees Necessity for 
Reducing Accident Totals 





HAS NO FAITH IN CHRYSLER PLAN 
President of New Amsterdam Casualty 
Believes Rates on All Classes Should 
Be Adequate 
[By a Staff Correspondent] 
Battimore, Mp., July 22.—The question of 
reducing the number of industrial accidents 
as a means of lowering rates on workmen's 
compensation insurance is being constantly 
agitated in insurance circles here. In fact, 
casualty insurance rates in general are holding 
the center of the stage and there is a well- 
defined feeling that the rates on some classes 
of business are not high enough. J. Arthur 
Nelson, president of the New Amsterdam Cas- 
valty Company, when interviewed on this and 
other subjects, pointed out that it was desir- 
able from an insurance angle to have large 
policyholders of workmen’s compensation lines 
interested in the problem of accident preven- 
tion. He indicated the results that could be 
obtained in this way and instanced the case 
of a contractor who, in forty years of opera- 

tion, had never lost a life. 

Speaking of mercantile open stock burglary 
rates, Mr. Nelson said: “It does not appear 
that mercantile burglary rates are high enough. 
Of course, the policyholders and agents are 
vitally affected by an increase in rates: but 
T believe the casualty companies are entitled 
to make a fair return on their investments. 
If the rate is not high enough, then the sen- 
sible business thing to do is to adjust the rate 
and, if necessary, tell the public to take it 
or leave it.” 

Discussing the comparison between under- 
writing as applied to fire insurance and as ap- 
plied to casualty business, Mr. Nelson reached 
to the sets of The Spectator Company’s In- 
surance Year Books which are in his office and, 
commenting that these volumes were “the in- 
surance man’s bible,” showed that the under- 
writing profit of the fire insurance companies 
Over a period of years was about three times 
that made by the casualty companies. He 
pointed with pride, however, to the growth of 
the casualty business and the increased assets 
of the companies. “The surplus of stock cas- 
valty companies now totals about $75,000,000,” 
said Mr. Nelson. He drew an interesting con- 
trast when he stated that, figuring a premium 
of $25 per Ford car in T1914 or thereabouts, 
the casualty companies could not have writ- 
ten insurance on Fords alone, while to-day this 
would be a possibility. 

Mr. Nelson does not think that the present 
Chrysler plan of insurance can ever he made 
effective—first because it appears to be against 
the law of many States: second, because it 
encroaches on the rights of regular insurance 
agents; and third, because it takes little ac- 
Count of moral hazard. “In proper and ade- 
quate coverage as furnished by the stock cas- 


ualty insurance companies,” said Mr. Nelson, 
“a commission is paid to agents as a reward 
for the work they have done. This money is 
earned by them and, of course, is included in 
the premium rate, as is only just; but, for this, 
the public gets real protection against the 
moral hazard.” 


General Reinsurance Corporation Makes 
Large Advances 


During the first six months of the current 
year, the General Reinsurance Corporation, of 
New York, of which J. G. White is president, 
and Carl M. Hansen is vice-president and gen- 
eral manager, made very considerable in- 
creases in assets, reserves and surplus. Its 
assets increased by nearly $650,000; its un- 
earned premium reserve increased over $400,- 
000; its loss reserve increased about $500,000, 
and its surplus increased nearly $50,000. As 
of June 30, 1925, the company’s financial state- 
ment shows resources aggregating $5,910,371; 
its reserve for losses and loss expenses was 
$2,308,054, and its unearned premium reserve 
was $1,131,085, while after providing for these 
and other liabilities, including a voluntary con- 
tingent reserve of $100,000, the company shows 
a surplus to treatyholders of $2,194,035, in- 
cluding $1,000,000 capital. These figures denote 
fine progress made during the last six months, 
and their comparison with the figures of a 
year ago shows that the gross and net assets 
have practically doubled. The company writes 
casualty and surety treaty reinsurances, and 
also covers excess and catastrophe lines. It 
has won a high reputation in its particular 
field, and its increasing volume of business 
indicates the high esteem in which it is held 
among the casualty and surety underwriters 
of the country. 


Spencer Welton Going on Yacht Trip 


Spencer Welton, nationally known  vice- 
president of the Fidelity and Deposit, left last 
week for a journey to Detroit and Chicago. 
When there, he will join Fred Price, of the 
Chicago firm of Conklin, Price & Webb, gen- 
eral agents for the Fidelity and Deposit, and 
will sail on the latter’s boat up to Mackinac 
Tsland. 

Mr. Price is a noted yachting enthusiast and 
was formerly commodore of the Chicago 
Yacht Club. He was at one time the winner 
of the Lipton Cup on the Great Lakes. Mr. 
Welton is soon to make his fourth appear- 
ance as chairman of the entertainment com- 
mittee of the casualty men’s meeting at French 
Lick Springs. This, as far as Mr. Welton is 
concerned, is a kind of perennial “farewell 
tour,” since his efforts in this direction have 
proved so satisfactory that no one wants him 
to remain “behind the scenes.” 


Walter Garland Made General Agent 

The Sun Indemnity Company has announced 
the appointment of Walter Garland as its gen- 
eral agent in Baltimore, Md. 
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Union Indemnity Stock Transfer 
Question to Be Settled Soon 





DECISION EXPECTED THIS WEEK 





Wisconsin Commissioner’s Counsel Intro= 
duces New Objections to Deal 


The Circuit Court of Dane County at Madi- 
son, Wis., conducted a hearing last week on 
the application of the Union Indemnity Com- 
pany of New Orleans to compel W. Stanley 
Smith, State Insurance Commissioner, and the 
Wisconsin Railroad Commission, to authorize 
the proposed transfer of Union Indemnity 
stock for that of the Northwestern Casualty 
and Surety Company of Milwaukee. 

It is said that, at the hearing, the counsel 
for the Insurance Commissioner made no ob- 
jection to the evidence submitted by the coun- 
sel for the Union Indemnity, although this 
evidence was alleged to have been the same 
upon which the company secured the approval 
of the securities division of the railroad com- 
mission subject to the permission of the Wis- 
consin Insurance Commissioner. 

One hundred and seventy-one stockholders 
of the Northwestern, representing about 57 
per cent of the stock of that organization, were 
represented at the meeting by counsel and pe- 
titioned the court to order the issuance of the 
permit to go ahead with the transfer. Upon 
receipt of the news of this hearing, THe Spec- 
TATOR telegraphed to the Union Indemnity 
Company regarding the date on which a de- 
cision might be expected and received the fol- 
lowing reply: “Stock transfer decision to be 
rendered end this week. (Signed) Union In- 
demnity Company.” From THe Specrator’s 
own correspondent at Madison, Wis., comes 
the information which is appended here. 





Mapison, Wis., July 28.—Judge E. Ray 
Stevens last week took under consideration 
arguments in the action brought by the Union 
Indemnity Insurance Company of New Or- 
leans to compel Insurance Commissioner W. 
Stanley Smith to approve the exchange of 
stock in that company or in a holding company 
for stock in the Northwestern Casualty and 
Surety Company of Milwaukee. The case has 
been under consideration by the department 
and the securities division for some time. The 
attorney-general represented the securities di- 
vision which has issued a certificate for the bal- 
ance of the stock. W. Stanley Smith, Com- 
missioner of Insurance, took a different view 
and at his suggestion M. B. Olbrich was ap- 
pointed as special counsel to represent the in- 
surance department. It is said that as a result 
of this litigation legal rulings will be laid down 
as to the method which the insurance compa- 
nies can employ in consolidating or merging. 
Mr. Olbrich, in part, stated that: 

The Union Indemnity Company is without 
power to act as theragent of its own stock- 
holders or any other stockholders to negotiate 


the sale or exchange of their stock on any 
basis whatsoever. The company’s business is 
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RECENTLY 


We have encountered a number of Casualty Company executives who operate 
thriving and profitable concerns, but do not seek to increase their usefulness to 
the utmost by selling “higher limits” liability policies to their Automobile policy- 
holders. To a number, we have successfully demonstrated that this is an over- 
sight well worth correcting. We have provided a REINSURANCE outlet that 


operates to their profit. 


cc 


Insurance must continue to keep abreast of the needs of the public. Our peculiar 
function has been and is to handle these peak-loads that advancing requirements 
produce. Inquiries are cordially solicited. 


EMPLOYERS INDEMNITY CORPORATION 
i 


s\) E.G TRIMBLE, PRESIDENT. 
7 f KANSAS CITY 
7 EF Ast 


Ly CHICAGO LOS ANGELES NEW YORK 


INSURANCE EXCHANGE 719 DETWILER BUILDING 80 MAIDEN LANE 
EHMANN & COMPANY 





JACK WOODHEAD LOUIS de Ss. FULLER 
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W hat Do You Sell? Writing Casualty Insurance 


Service, Company, or Policy ll Fidelity and Surety Bonds 
—which ? 


Ali three are important, of course. But to 
our mind the policy is especially so. If you 
agree that the actual contract itself is deserving 
of careful attention and comparison on the 
part of the agent, we invite you to consider 
seriously the United Life policy, ‘‘A Policy 
You Can Sell.” 


Aiey watural GeGth......ccscceeecs $5,000 
Any accidental death..........205. 10,000 
Certain accidental deaths.......... 15,000 
Accident Benefits $50 per WEEK, 
Also Disability Income, Waiver of 
Premiums, etc. 





ALL IN ONE POLICY 











If there is an opportunity open in your town, 
our Vice-President, Mr. Eugene E. Reed, will 
tell you all about it. Writehim direct—and 
directly. 


UNITED LIFE 





M% ‘ 
a7 XO 
Q STITUT\O ’ 


AND ACCIDENT INSURANCE COMPANY AGN 





Concord New Hampshire 
Home Office: DAVENPORT, IOWA 














|| Inquire! lj 
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the insurance business, not stock brokerage. 
So that the company was without power to 
make the offer, without power to request its 
approval and without power to bring this suit. 
Assuming that the contract could be made, 
then any injury that results from the failure 
of the Insurance Commissioner to approve it, 
is an injury to the stockholders of the Union 
Indemnity Company and they alone can bring 
suit in that respect. 

Apart from these questions which are nrore 
or less matters of procedure, the outstanding 
feature that condemns the transaction is that 
it is a poorly disguised attempt to bring about 
the merger of two insurance corporations or 
their consolidation in a holding company in 
fagrant violation of the spirit and purpose of 
the Wisconsin statute regulating consolidation 
and merger of insurance corporations. By 
reason of this fact the question of procedure 
or parties is much less material. Our law pro- 
vides that an insurance corporation may unite 
with another insurance corporation in a speci- 
fed manner. Any other type or plan of union 
violates the law. The legislature forbids eva- 
sion of the statute by heavy penalty, making 
it ground for receivership. One of the out 
standing features of our law is that if a con- 
solidation or merger is made with the cor- 
poration of another State the new company 
must be a Wisconsin corporation. 


May Appoint Physician to Examine Acci- 
dent Claims in Maryland 

Insurance Commissioner Carville D. Benson 
of Maryland, following a conference with in- 
surance executives, is considering a plan for 
appointing a physician to examine accident 
claims. Funds for this purpose may be con- 
tributed by the companies and, if the idea is 
successful, the next legislature in Maryland 
may be asked to provide for a State super- 
vising physician to determine: the validity of 
accident insurance claims. 


W. A. Edgar Back at Home Office 


W. A. Edgar, superintendent of agents for 
the United States Fidelity and Guaranty, has 
just returned to the home office from a two 
months’ trip to the Pacific Coast and ‘Middle 
West. Agency development was, of course, 
the object of the journey but the collection sit- 
uation in the various offices occupied a good 
deal of Mr. Edgar’s attention. He states that 
collections in California are now on a 60-day 
basis and what was formerly a sore spot has 
heen erradicated. 


Joint Managers Appointed 


Boston, Mass., July 28—The Zurich Gen- 
eral Accident and Liability has appointed J. 
D, Emerson and A. H. Johnson as joint man- 
agers of the New England department, suc- 
ceeding Harry E. Moore, who resigned to 
become manager for the Metropolitan Casu- 
alty, 


Made General Agent in Hayti 


Anton Kneer has been appointed general 
agent for the Atna Casualty and Surety and 
the Automobile of Hartford in the Republic 
of Hayti. Mr. Kneer will develop automobile 
business in all lines from his headquarters at 
Port-au-Prince. 
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Frederick Richardson-An Informal Sketch 


By A STAFF 


PHILADELPHIA, Pa., July 24.—Have you met 
Frederick Richardson? No? Then yours is 
the deprivation. 
is United States manager of the General Acci- 
dent, Fire and Life Assurance Corporation, 
Limited, of Perth, Scotland. In addition, he 
is a man in the fullest sense of Kipling’s defini- 
tion. There is all of the Englishman's self- 
control and analytical power about him; but 
there is also a very human tolerance and un- 
derstanding. 

In a high-paneled office on the eleventh 
floor of the company’s United States head- 
quarters at Philadelphia, Mr. Richardson rises 
to greet his visitor. This action itself be 
speaks a courtesy that, in him, is not some- 
thing to be doffed and donned with the opening 
and shutting of business doors. A recognition 
of the niceties that make life a joy is this 
man’s birthright. It is not an acquisition. Giv- 
ing an impression of bigness, Mr. Richardson 
is yet slim, and his quickness of perception, his 
independence of thought and his. brilliant in- 
tellect remind one of the epée dueling blade as 
contrasted with the fleuret fencing foil. 

Conversationally, his mentality is vibrant 
and responds instantly to the direction of his 
own reasoning or to the logical conduct of an- 
other’s lead. American insurance men with 
whom he has come in contact have learned to 
honor this man and value his utterances, even 
though the sentiment expressed does not always 
agree with their own theories. To Mr. Rich- 
ardson, life is a Rugby game played on a hard 
field in full view of spectators who are cer- 
tain to detect any sign of error or weakness. 
Hence neither is shown. His credo is that one 
must give the best and, whatever the outcome, 
accept the result in a spirit of good sports- 
manship. 


Of course you know that he: 


CoRRESPON DENT 


There are those who call this attitude a 
pose; but if it is (and this writer prefers to 
view it as an inheritance), it is successful in 
demanding respect and winning admiration 
from his associates and acquaintances alike. 
The record of the General Accident under the 
management of Mr. Richardson in this coun- 
try is a sufficient answer to the question “What 
kind of a business man is he?” 

This brief sketch is not intended to set forth 
the company’s achievements, the solidity of its 
financial foundation or the commercial enter- 
prise of its United States manager. It is 





FREDERICK RICHARDSON 


United States Manager, General Accident, 
lire and Life Assurance Corporation 


simply an informal discussion of the individ- 
ual as a personality. Perhaps the most signif- 
icant thing about a chat with Mr. Richardson 
in his office is that at its conclusion he rises 
from his desk, walks across the carpeted floor 
and opens the door for his visitor; standing 
on the threshold and parting with a cordiality 
that makes his handclasp memorable. 











Want Referendum on State Compensa- 
tion Insurance 


Mapison, Wris., July 25.—A referendum for 
an amendment, to the State constitution, pro- 
viding that Wisconsin carry its own industrial 
compensation insurance will be asked by organ- 
ized labor this fall, according to action taken 
at the twenty-third annual convention of the 
Wisconsin State Federation of Labor, re- 
cently. 

A resolution to that effect was introduced 
by Frank J. Weber, of Milwaukee, and 
passed. 

Should such a measure become a law, it 
will wipe out the business of fifty-one insur- 
ance companies in the State, it was said. A 
similar law is now in force in Ohio. 


Rate Reduction Effected 
The National Bureau of Casualty and 
Surety Underwriters has recently reduced 
elevator liability rates on elevators equipped 
with interlocks which have passed the Bureau 
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of Standards’ tests. The test work was orig- 
inally undertaken for the city of Baltimore, 
but has been extended to include the office of 
the supervising architect and the District of 
Columbia. 





Wrote “Monkey Business” Bond 


J. G. Yost, of the production department of 
the Fidelity and Deposit Company of Mary- 
land, is going about these days telling his 
friends, with great glee, how his organization 
wrote the bail bond for John Scopes, who was 
recently convicted in the almost-famous Ten- 
nessee evolution trial. The bond was for $500 
and Mr. Yost tells how it was written nearly 
as amusingly as he tells his notorious “con- 
vention story.” 


J. I. Fisher Made Underwriting Manager 

John I. Fisher, former agency supervisor 
for the A*tna companies, has been made un- 
derwriting manager for the West American 
Casualty Company of Los Angeles. 
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LEON IRWIN & CO., Inc., New Orleans, La. 


REPRESENTING 


American Eagle Auto- National Union New Amsterdam 
mobile Hartford National Hartford Casualty Co. 


American Equitable U.S. Fire Indemnity Company 











COPELAND and COTHRAN 
CONSULTING ACTUARIES 


Southeastern Trust Building 
ATLANTA, GEORGIA 


ABB LANDIS 
Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 
Associate Actuary 


WASHINGTON, D. C. NASHVILLE, TENNESSEE 
10 Jackson Place, N. W. Independent Life Building 


—— 

















Fidelity-Phenix Stuyvesant of America 
Insurance Co. Automobile Insuranee 
State Pa. BROKERS’ LINES SOLICITED 
a 
Actuarial 


A. SIGTENHORST 
CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 





SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA, 























Established 1865 by David Parks Fackler 
EDWARDB. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 
Consulting Actuaries 


Audits Calculations Consultations 
Examinations Valuations 


50 BROAD STREET NEW YORK 


FREDERIC S. WITHINGTON 


F. A. I. A. 


CONSULTING ACTUARY 


Midland Life Building 
Armour Blvd. & Main St., Kansas City, Mo. 


L. A. GLOVER & co. | 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 


























MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 


Conservation Specialists 


The Otis Hann Company, Inc. 
‘*Life Insurance Service’’ 
10 So. La Salle St. Chicago, III. 


References Covering Past 23 Years 








I. M. RUBINOW, Ph. D. 


CONSULTING ACTUARY 
and STATISTICIAN 
Workmen’s Compensation 


Liability and Casualty Lines 
Industrial Funds, etc. 


1600 Bankers’ Trust Bldg. 
Philadelphia 





























Woodward, Fondiller and Ryan 
CONSULTING ACTUARIES 


Actuarial, Statistical and Accounting 
Service in All Branches of Insurance and 
for Pension Plans: Office Systems and 
Reorganization. 


75 Fulton Street New York 


JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 
LIFE INSURANCE—Ordinary, Intermediate, 
Group, Industrial and Special Classes 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 
165 BROADWAY NEW YORK CITY 


Adjuster 


























DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 








GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


25 FRANKFORT ST. NEW YORK 





SANBORN & SLOAN, Ltd. 


AUTOMOBILE INSURANCE 
ADJUSTERS 


Anywhere in Province of Ontario, Canada 
401 ROYAL BANK BLDG., TORONTO, ONT. 

















Statisticians 








T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bidg., OKLAHOMA CITY, OKLA. 














FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


Indianapolis, Ind. 
Des Moines, lowa 


Hume Mansur Bldg. 
Hubbel! Building 








F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 
BURNS & SPEAKMAN, Certified Public Accountants 


THE BOURSE PHILADELPHIA 








Underwriters 
Statistical Bureau, Inc. 


We render complete statistical service 
and relieve you of the pressure of annual 
statement filing. 

We are also equipped to prepare can- 
cellation and reinsurance schedules, or 
handle any job where the use of tabulat- 
ing machines or comptometers is de- 


sirable. 
Phone: JOHN 1090 
50 John St. New York City 
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Adjusters 








pence 


ADJUSTERS & APPRAISERS 
LIMITED 


164St. James Street, 
MONTREAL, CANADA 


Claims under all classes of insurance in- 
vestigated and adjusted. Companies 
only. 

A. F. MacDonald J. E. Duckett 


R. G. Lefebvre G. R. McKee 
G. A. Bayles, Man. Director 











Memphis Homicide Record 
(Concluded from page 5) 


ord of 1274 homicides. The six deaths omitted 
from my tables are the result of slightly dif- 
ferent methods of classification. Jn any event 
the table proves conclusively that I have never 
exaggerated the Memphis death rate but rather 
that by using slightly higher population esti- 
mates I have erred in underestimating it. 

It would serve no purpose to attempt a 
further refutation of the various statements 
issued by the mayor of Memphis in his effort 
to clear the name of the city without giving 
the facts. It is not for Memphis to concern 
itself with other communities which 
possibly have even a higher record, but it is 
for Memphis to realize that its own record 
is a most deplorable one. 

My own record for some seventy or eighty 
cities is the most complete statement o1 its 
kind issued and if it is not as complete as 
would be desirable it is simply because the 
facts are not available for a number of South- 
ern communities, the records of which do not 
extend over a number of years. The record 
is sufficient for all practical purposes, if for 
only one objective and that is to present the 
facts as they are officially furnished. If the 
city of Memphis objects to the indictment that 
it has perhaps the very highest homicide rate 
in the world it is for Memphis to disprove the 
statements that have been published, but not 
by senseless insinuations and prejudice. 

The preceding table fully supports the state- 
ment often made that the record of Memphis 
has been given precisely as furnished by the 
authorities and that the homicide rate of Mem- 
phis at the present time is about eight times 
the normal rate of the country at large. 


may 


Bourne’s Insurance Directory 


The 1924-25 edition of Bourne’s Insurance 
Directory, published in London, is an  excel- 
lent reference book in relation to British in- 
surance affairs. Among the tabulations and de- 
partments of this book are the annual accounts 
of all the life offices, showing funds, new busi- 


ness, premium income, in- 


ratios, 
terest earnings, claims, surrenders, etc.; aver- 
age annual honuses: premium rates; data as to 
msurance shares; expectation of life, interest 
and other tables: a list of amalgamations, ab- 
orptions, etc.; a directory of insurance offices 
doing business in the United Kingdom, with 


expenses, 


British Fire Insurance--Interesting Side-Lights 


(From Our London Correspondent) 


Chairmen’s speeches at annual meetings of 
insurance companies yield from time to time 
valuable information from what may be 
termed an inside point of view. The address 
of the chairman at the recent general meeting 
of the North British and Mercantile Insurance 
Company, Limited, furnishes a case in point; 
and, indeed, makes a material contribution to 
the store of statistics available in connection 
with the somewhat infrequently discussed sub- 
ject of reinsurance. After mentioning the 
tendency during late years for the expense 
ratio to rise and the tendency of the loss ratio, 
assisted by careful underwriting, to counter- 
act to some extent such increase, Charles J. 
Cater Scott referred to the reinsurance of 
risks; and his informative remarks under this 
head are worthy of being quoted in full: 

“As you know’—he said—“it is a feature of 
our business that we have to reinsure some of 
our risks with other companies. This is not 
done with the object of increasing our profit, 
for, obviously, the reinsurer must make a 
profit. Our object in reinsuring is to spread 
and minimize our risks and protect ourselves 





names of officers, etc.; lists of assessors and 
brokers in the principal cities; an alphabetical 
list of insurance officials and information con- 
cerning the insurance institutes, associations 
and clubs. This excellent reference work may 
be obtained at $7.50 per copy through The 
Spectator Company. 


Fire Tests With Glass 


An interesting pamphlet has been issued by 
the National Fire Brigades Associations in re- 
lation to a test with five vertical openings filled 
in with “Georgian” wired glass, submitted by 
Pilkington Bros., Ltd., of St. Helens. The re- 
port presents diagrams and photographs illus- 
trating the nature of the tests, together with 
text and tables giving essential data concerning 
them. This report may be obtained at $1.75 
per copy through The Spectator Company. 


The Missouri Hand Book, 1924-1925 


The latest edition of the Missouri Hand 
300k, dated 1924-1925, has been issued by the 
Western Insurance Review Company. It com- 
prises over 530 pages of information, includ- 
ing Missouri laws relating to insurance; fire 
insurance premiums and losses in Missouri, 
and the principal cities therein; life insurance 
in Missouri; lists of companies operating in 
the State, with officers, etc., and lists of gen- 
agents local agents in the various 
cities and towns of the State. The book sells 
at $7.50 per copy and may be ordered through 
The Spectator Company. 


eral and 


Teaches’ Insurance 


Rathmines 


Rathmines Institute 
The prospectus of 
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against excessive loss when a catastrophe oc- 
curs. But, in the nature of things, as we -re- 
tain for ourselves a greater proportion of the 
better-class business we do improve our loss 
rate by reinsuring; while, on the other hand, 
as our reinsurers do not contribute pro rata 
to our expenses we suffer on our expense ratio. 
In 1924, for example, if we had not reinsured 
any of our business our loss rate would have 
been 53 per cent instead of 48.24 per cent, 
and our expense rate 36% per cent instead of 
41.22 per cent.” 

He added the following: “Now, if you con- 
sider that of our real expense rate of 36% per 
cent the major proportion is disbursed to our 
agents at home and abroad in the form of 
commission—that is, the cost of procuring our 
business—and that another large part is com- 
pulsorily paid in foreign and Colonial taxation, 
the actual cost of administration is less than 
15 per cent, which would not, to any fair- 
minded person, appear excessive. Indeed, there 
are probably few businesses in the country 
comparable in any way with insurance, where 
the real on-cost charges are so light.” 





Technical Institute, located in Dublin, Ireland, 
shows that accident, fire and life insurance are 
given especial attention in the curriculum of 
that institute, which includes the School of 
Commerce and the School of Domestic Econ- 
omy. 


Tendencies in Workmen’s 
Compensation 

Bulletin 18 of the insurance department of 
the Chamber of Commerce of the United 
States, released July 23, contains an article 
entitled “Insurance Facts for Policyholders” 
in which present tendencies in workmen’s com- 
pensation lines are discussed. The material 
presented deals with all phases of the business 
and is based on surveys made including the 
years I915, 1920 and 1925, together with the 
figures and data for the intervening periods. 
Tt is well worth study by casualty executives. 





PERSONAL ITEMS 





Joe Tom Eubanks, of Searcy, Ark., who in 
November, 1924, set a new world’s record for 
the number of life insurance policies written 
during a single month, has announced his con- 
nection with the Liberty National Life Insur- 
ance Company of Morrilton, effective August 
1. Mr. Eubanks will serve this new Arkansas 
company as special agent, and will individually 
and with local agents of the Liberty National 
drive for new business. 

George D. Alder, of Salt Lake City, man- 
ager of the National Life of Vermont and 
secretary of the National Association of Life 
Underwriters, is at his home suffering from a 
nervous breakdown. He will rest for two or 


Municipal three weeks. 
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PUBLIC LIFE ||| {he Prosperous Agent 


IN SURANCE The carpenter does his work with plane and saw 

The blacksmith with hammer and anvil. But the 
insurance salesman works without tools. He em- 
COMP ANY ploys his mind on the minds of other men. Hence 
the importance of making the most of his mental 
equipment. ‘The little book entitled “The Prosper- 
ous Agent” deals with this subject in a practical way. 
It tells how the life underwriter can read his own mind 
and understand the minds of other people. It tells 


HOME OFFICE how his mental faculties can be developed and utilized 


in such a way as to increase his efficiency and con- 


CHICAGO sequently his earnings. 
ILLINOIS 








PRICES: 
Cloth Binding, $1.50 Paper Binding, $1.00 
Discount in Quantities 
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OVER HALF A CENTURY OF INSURANCE SERVICE 





LIFE INSURANCE VOLUME, $20; 
FIRE AND MARINE VOLUME, $20; 


IMPORTANT LIFE INSURANCE PUBLICATIONS OF 


THE SPECTATOR COMPANY 


Standard Insurance Publishers 


THE SPECTATOR 


An American Weekly Review of Insurance—Subscription, $4.00 Per Year 


THE INSURANCE YEAR BOOK, 1925 


CASUALTY, SURETY AND MISCELLANEOUS VOLUME, $20; 





AB C of Life Insurance 

Actuarial Theory 

American-Canadian Mortality Investigation 
Art of Canvassing, The 

Art of Insurance Salesmanship, The 

Art of Selling, The 

Business Builder Service 

Business Insurance 

Compendium of Official Life Insurance Reports 
Complete Surrender Value Ready Reckoner (in press) 
Cost of Insurance 

Efficiency 

Essence of Life Insurance, The 

Graphic Selling Charts for Life Agents 

Handy Guide to Premium Rates, Applications and Policies 
How to Build Business 

How to Sell,Insurance 

Illinois Standard Tables (4 vols.) 

Income Insurance 

Industrial Life Insurance 

Insurance Fables for Life Underwriters 
Insurance Science and Economics 

Institute of Actuaries Text Book (3 vols.) 

Life Agents Brief 

Life Assurance Primer 

Life Insurance Catechism 





GRAPHIC SELLING 
CHARTS 


27 Colored Graphs that Enable the 
Agent to Fix the Prospect’s Attention, 
Inspire his Interest and Secure His 
Application. 

Text Explains How to Use Each Chart 
A Potent Aid to Life Insurance 
Agents. 


SET OF THREE VOLUMES, $50; ANY TWO, $35 
$2.09 | Life Insurance and How to Write It $2.50 
10.00 | Life Insurance Law Manual for Agents 3.00 
20.00 Life Insurance Fables for the Man in the Street 50 

: Life Insurance Policyholders Pocket Index .70 
2.00 | Life Insurance Progress, Methods and Results 2.05 
2.00 | Life Insurance Salesmanship 1.80 
1.50 | Monthly Income Policy, The 50 
4.00 | Multiplying Your Income 2.00 
1.50 | Notes on Life Insurance 4.00 
5.00 | Objections and Answers 1.50 

50.00 | One Hundred Ways of Canvassing 3.50 
10.00 | Plain Reasons 1.50 
1.25 | Plain Hints to Life Insurance Solicitors 50 
3.00 | Pocket Register of Life Associations 15 
10.00 | Practical Lessons in Actuarial Science (Two volumes), $8 each; 
4.00 ordered together 15.00 
6.00 | Psychology of Group Insurance 1.00 
2.00 | Practical Pointers 2.00 
80.00 | Principles and Practice of Life Insurance 20.00 
1.50 | Prosperous Agent, The 1.50 
3.00 | Psychology of a Sale 1.25 
1.00 | System and Accounting for a Life Insurance Co. 25.00 
3.00 | Short Lessons in Life Insurance 2.00 
23.50 | Talks with Life Insurance Agents 1.50 
2.00 | One Thousand and One Hints to Agents of Industrial Cos. 1.00 
3.00 | What Life Insurance Is and What It Does 1.50 
.50 | Why and How Business Insurance Benefits Its Users 25 
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THE STANDARD WORK 


Sole Agents for all Works handled by CHARLES & EDWIN LAYTON, London, England 
Send ten cents in stamps for complete catalogue of Insurance Publications with descriptive circular of books listed above 





HANDY GUIDE TO 


of American Life Companies 
Flexible cover, plain 


Three Supplements (to sub- 
scribers) 


LIFE AGENTS BRIEF 


RATES, APPLICATIONS AND POLICIES 


$4.00 
With Thumb Index 4.35 





Participating and Non Participating 
Editions. 


PRICE $10. 


ON THE SUBJECT 














Premiums; Policy Provisions; Divi- 
dends; Net Cost; Surrender Values, 
etc. 

In flexibie cover for vest pocket $2.00 





Write for list of up-to-date important life insurance leaflets; nearly a hundred to suit various requirements 
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The Royal Union Life 


Insurance Company 


Des Moines, Iowa 


STRONG AND PROGRESSIVE 


PAID TO POLICYHOLDERS— 
Over $19,000,000.00 


INSURANCE IN FORCE— 
Over $138,000,000.00 


A. C. Tucker, President 


D. C. Costello, Secretary Wm. Koch, Vice-Pres. 











New 1925 Edition Issued 


NEW YORK INSURANCE LAW 


Annotated 
By WILLIAM EDWARD BALDWIN 
Editor, New York Banking Law, Baldwin's Statute Service, Ete. 





This new edition of the New York Insurance Law contains 

all amendments to-January, 1926, with annotations from 

Decisions of the Courts to March, 1925, Rulings of the 
Attorney General, and an Appendix containing 





Miscellaneous Laws Relating to Insurance 
and 


A Summary of the Requirements Relating 
to Fees and Taxes Payable by Insurance 
Companies of New York and Other States 


This is the first printing of the complete 
Insurance Law of New York, since 1922 


Every one requiring knowledge of the New York Insurance Law 
should possess this new and complete book 
Over 450 pages; flexible fabrikoid binding; gilt stamped 
Price $7.50 


The publishers of the 1925 edition of NEW YORK INSURANCE LAW were formerly 
the publishers and own the copyright of Parker’s Insurance Law of New York, a com- 
plete edition of which has not been printed since the year 1922. NEW YORK INSUR- 
ANCE LAW, therefore, takes the place of the former Parker’s Insurance Law of New York 
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Non Assessable Policies 
SUBSTANTIAL SAVING 





Keystone Indemnity 
Exchange 


Insuring all classes of Automobiles for 


‘FIRE, THEFT, COLLISION, PROPERTY 
DAMAGE and PERSONAL 
LIABILITY 





Keystone Indemnity 
Company 


Attorney-in-fact 





R. A. CHASE 


Otis Building 
PHILADELPHIA, PA. 


Special Representatives desired in Pennsyloania and Maryland 

















Field Annuals 


Insurance Directories 


for 


*Greater New York 
+New York State 
New Jersey 
Kentucky 


Tennessee 
North Carolina 
South Carolina 
Virginia 

Texas 


*City and Suburban. 
tExclusive of Greater New York. 


Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 
panies represented, etc. 


Many new features are included that will be found 
only in “Field Annuals.” 


Price of each $5.00 Postpaid 
THE INSURANCE FIELD COMPANY 


Incorporated 


P. 0. BOX 617 LOUISVILLE, KY. 
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